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‘ Ds building was never 
National Progress | F>@iamlitt 


vy many people in the United States know the full extent 
annual loss through preventable fires—or realize the 
licap this presents to the progress and development of 


mal life? 


HAUKUAP READE, 
eT 


Insurance Company of 

: ‘ sce North America 
ance companies—and agents—are in a position to 
with authority on the vital need for Fire Prevention- 
is their duty to do so. 


; national advertising the Insurance Company of North 
. acknowledges this obligation and at the same time 
the way to many new community contacts for its agents 
turing prevention as a vital part of protection. 


idvertisement reproduced here appears in colors on the 
America’s national advertising program for January, 
[t shows how skillfully the subject is treated to bring 
o every reader the need for fire prevention, and at the 
ime to remind the public of the importance of the North 
i agent as the protector of homes and property. 





resent North America and let this effective advertising 
for you 


SURANCE COMPANY of NORTH AMERICA 
PHILADELPHIA 


and the = 
“The Oldest American 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA Fire and Marine Insurance 
Founded 1792 
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A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The 
reason lies in Perfect Protection. This company presents 
through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 
as well as those of death. 


More and more people, from Maine to California, are 
placing their reliance in Perfect Protection—because it offers 
to them a means of insuring themselves and their loved ones 
against privation, whether by reason of sickness, accident, or 
death. All this in a policy so well devised that it is within 
the reach of every pocketbook. It will be worth your while 
to look into it. 


But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
“as sound as a dollar.” Second—it markets Perfect Pro- 
tection Policies, which are in demand and therefore readily 
salable. Third—the company has plenty of room for addi- 
tional agency material. 














i 
Reliance Life Insurance Company 
PITTSBURGH, PA. 
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SEPARATION 


TRUCE OFF MONDAY 


Commissioners Fail To Bring About Reeonciliation of Western Fae- 
tions---Ruling Noi Expected To Be Effective 


EPARATION in the West is more strongly 

entrenched than ever. In that statement is 
expressed the net result of four or five 
days of work and much expenditure of 
public and private funds under the auspices 
of a sub-committee of the fire insurance 
committee of the National Convention of 
Insurance Commissioners. For two days 
this sub-committee, chairmaned by Commissioner Howard Dun- 
ham, of Connecticut, sat in New York, and for three days it 
Great curiosity prevailed everywhere as to 
A large number of 


sat in Chicago. 
what the result of the hearings would be. 
high executives of fire insurance companies from all over the 
country attended the hearings, unable to see how anything could 
be accomplished, but vitally interested, nevertheless, in the pos- 
sibilities of the situation. 

Following the public hearing last week, the commissioners 
held several executives’ sessions and late Wednesday night 
made a statement, in which they recommended the country- 
wide adoption of the Western Union scale of commissions, as 
of February 1, 1924, except in the large cities, where the scale 
would become effective as of July 1, 1924. Following this 
remarkable report (the writer is in some doubt as to what to 
call it, as it is neither an order nor, apparently, a recommenda- 
tion), Superintendent W. R. Baker, of Kansas, who engineered 
the famous separation truce, issued to all companies concerned 
notice of the termination of the truce. By the terms of the 
truce, it ends ten days from the date of the notice, which was 
January 25, thus opening the way for the continuance of the 
separation program as of February 4. This action on the part 
of Superintendent Baker indicates that he has no hope that 


the Bureau companies will accede to the expressed wishes of the 
commissioners’ committee. 

It has been rumored, and the Journal of Commerce (New 
York) has already given expression to it, that Captain Baker 
instigated the conferences on behalf of the Bureau. Whether 
or not this rumor has any foundation, the Bureau seems to 
have lost the battle, so far as the commissioners are concerned. 
Whether it has suffered any real material loss remains to be 
seen. Diplomatically, its position is reversed, since it is now 
in the position, so far as the public is concerned, of forcing the 
continuance of the separation program. What went on behind 
the scenes is not known and probably never will be, although 
it might throw an entirely different light on the matter. 

The inclusion of the excepted cities problem and with the 
separation question in the agenda of the conferences was sur- 
prising to all and resulted in taking much force from the 
final recommendation. Just why this question should have been 
included, either in the agenda of the conference, or in the re- 
sultant report, has not been made clear. There can be little 
doubt but that the chance of settling the separation question in 
the West suffered materially thereby. 

What the commissioners will do to make the order effective 
is represented by a large question mark. All kinds of hints have 
been made, such as radical legislation and the use of indirect 
pressure, as well as the reduction of rates to offset high com- 
The legislative method seems to have very little 
chance of success. In the first place, only a few legislatures 
are in session this year and most of them are well under way. 
In the second place, it is doubtful if a law could be devised 
which would stand the test of constitutionality. Walter H. 
Bennett, secretary of the National Association of Insurance 


missions. 
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Agents, pointed out to a representative of THE SPECTATOR 
a decision of the Supreme Court of the United States in the 
case of the Wolff Packing Company against the Kansas Indus- 
trial Relation Court. This decision, rendered less than a year 
ago, denies the constitutionality of legislation affecting the 
right of the employer and employee to contract freely as to 
compensation to be paid by the employer. 


FINAL STAGES AT CHICAGO 
An interesting sidelight of the Chicago hearing is to be found 
in a communication issued by Secretary Bennett from Chicago 


to State association officers in Union-Bureau territory. He 


says: 

Chairman Dunham then announced an immediate executive session 
At this meeting a final effort was made by the Com- 
They suggested a basis of commissions 
in several particulars lower than the present Union scale. This was 
vigorously opposed by President Bell and Chairman Moffatt, who in- 
sisted on the stand taken by Mr. Moffatt in the afternoon session with 
respect to a compromise. The Commissioners thereupon positively 
stated that no scale higher than the Union would be satisfactory to 
them and declared that they would approve that scale throughout the 
territory. The Bureau representatives refused to accept the Union 
scale and withdrew from the session. The adjournment of the execu- 
tive session, following shortly afterward, marked the failure of the 
public meeting called by the Commissioners to bring together the war- 


as first stated. 
missioners to heal the breach. 


ring factions. 


TEXT OF THE CoM MISSIONERS’ ORDER 


The order finally resulting reads: 

After due consideration and several attempts to effect an agreement 
between the parties at interest (referring to the public hearing on Mon- 
day and Tuesday and the executive session late Tuesday afternoon), 
all of which failed of accomplishment, the Commissioners in attendance 
at the meeting felt impelled, because of the steadily mounting acquisi- 
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THE Pertop From 1800 To 1865 
The system of rating during this period followed in its gen- 
eral lines the methods established prior to 1800. There was, 
a steady development which took the form of changes 
special modifications intro- 


however, 
in the classification system and 
duced from time to time by serious fires which occurred, notably 
the fire of 1835 in New York City and that of 1845 in the same 
city. 

In printing material covering this period, it is deemed best to 
do so from different parts of the country. While this will 
show a certain similarity, it will at the same time bring out the 
adaptation of the rating system to local conditions. The first 
pamphlet chosen for an illustration was one printed in 1835 
by the Protection Insurance Company, which was organized in 
Hartford, Conn., in 1835. The title page of the pamphlet reads: 
“Instructions and Explanations for the Use and Direction of 
the Agents of the Protection Insurance Company. Hartford: 
Hudson and Skinner, Printers. 1835.” . 

This pamphlet contains a large amount of matter useful to 
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THE MAKING OF THE HIRE INSURANCE RATE 


Ldward P. Hardy, Issistant Manager, Ner York Fire Jusurance Ixchange™ 
Eleventh Article 





Insurance Promoters 


We can 


—Buy the balance of your stock. 
—Put you in business at once. 
—Resell stock back to you at same price. 


If your organization is strong and your stock partially sold; 
you will be interested in our plan. 


Smith, Hardy & Company 


BONDS AND MORTGAGES 
208 S. La Salle St., Chicago, III. 














tion cost of fire insurance to the public, to take the following action and 
insist upon its strict observance: 

No company shall pay, nor shall any agent receive, directly or indirect- 
ly, on any class of fire, tornado, cyclone or automobile business, a com. 
mission or compensation exceeding the following scale: 

(Then follow many typewritten pages, which appear to be taken 
from the book of rules and graded commissions of the Union.) The 
statement concludes as follows: 

The foregoing scale to be operative throughout the United States 
effective February Ist, 1924, in all territory outside of the so-called 
excepted cities in the Western territory and the so-called large cities 
throughout the remainder of the country. 

In the excepted cities and the large cities referred to the foregoing 
scale shall become operative not later than July Ist, 1924. 

Commissions to brokers, so-called, throughout the country, shall not 
exceed I0 per cent, computed in the same manner as commissions are 
arrived at under the foregoing scale. 

The companies, agents and Insurance Commissioners shall co-oper- 
ate in the elimination of multiple agencies and in the support of local 
board rules and regulations previously agreed upon. 

It is our judgment that the foregoing scale of commissions is rea- 
sonable, adequate and fair to the public, companies and agents and its 
adoption by all companies will eliminate any possibility of future separa- 
tions and disturbance of agencies to which we are unalterably opposed. 







the agent, but the points dealing with rates are the ones that 
interest us, and on page 5 they set forth their basic scheme of 
rates. It is as follows: 


CLASSES OF ITAZARDS AND RATES OF ANNUAL PREMIUMS FoR INSURANCE 


AGAINST FIRE 

First Class of Second Class of Third Class of Fourth Class of 
Hazards ; ] lazards Hazards Hazards 

Buildings of Buildings of Buildings of Buildings en- 
brick or stone, brick or stone, brick or stone, _ tirely of wood. 
covered with covered with covered with 
tile, slate or tile, slate or wood. 
metal; the metal. 
doors and win- 
dows of solid 
iron. 

Goods Not Goods Not Goods Not Goods Not 
Hazardous Hazardous Hazardous Hazardous 
Therein, 40 cts. Therein, 50 cts. Therein, 60 cts Therein, 8o cts. 

per D 100. per D too. per D. 100. per D 100. 
These are the regular rates for buildings standing detached; that 


is, not exposed to fire from other buildings, and occupied in a manner 
(Continued on page 7) 
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INDEX TO THE SPECTATOR 


HE index to both volumes of THE 

SpecTATOR for 1923 is now com- 
pleted and ready for distribution. This 
valuable adjunct to the service rendered 
by THE SPECTATOR to its subscribers is a 
necessity for the hundreds who, year by 
year, preserve bound copies of this jour- 
nal as the authentic encyclopedia of in- 
surance happenings and chronicle of 
insurance progress. For those who, at 
any time, wish to refer to the pages of 
THE SPECTATOR in connection with the 
details surrounding some bygone insur- 
ance event, it is equally vital as a means 
of readily locating the desired infor- 
mation. Special articles are cross-in- 
dexed under their titles and the names 
of their authors, important personnel 
changes are listed according to the des- 
ignation of the particular individual and 
company, and miscellaneous news items 
are to be found under headings which 
immediately indicate their contents. 
This series of arrangements makes for 
greater celerity in arriving at the wanted 
spot in any issue and has been brought 
into being by reason of the long experi- 
ence in such matters acquired during THE 
SPECTATOR’S fifty-five years of service to 
insurance, 

Unremitting care and attention are 
weekly expended in making certain that 
the index to Tue SpecTator is accurate 
and dependable, and the result is a 
simple, sure guide to contemporary data 
concerning every phase of insurance. 
The 1923 index to THE SPECTATOR is 


published in pamphlet form and will be 
supplied to subscribers, free of charge, 
upon application to this office. 





THE LATEST FORD OUTBREAK 


HE Dearborn Independent, in its 
issue of January 26, 1924, continues 

its series of heckling articles against the 
beneficent institution of life insurance. 
This time one of the charges is that the 


companies, because of the statistical 
knowledge imparted by the American 


Experience Table of Mortality, really 
take no risk in issuing protection con- 
tracts on the lives of selected policy- 
holders. The statement is even made that, 
“If you are a ‘good risk’ you are no risk, 
and hence a desirable customer.” There 
are, of course, insured persons whose 
health, fortunately for them, remains 
excellent for a long period of years. 
However, many life insurance policy- 
holders, whose physical condition was 
apparently of the best at the time their 
policies were written, develop wasting or 
fatal diseases within a few months after 
their insurance has been in force. The 
author of the articles now appearing in 
the Dearborn Independent has obviously 
considered the application of the Ameri- 
can Experience Table of Mortality only 
in its effect upon the life insurance com- 
pany and not at all as regards the in- 
dividual assured. Furthermore, he has 
failed entirely to touch upon the all- 
important topic of risk selection. This in 
itself constitutes a serious problem which 
adds materially to the cost of the insur- 
ance taken out; a factor that the Dear- 
born Independent has wisely, from its 
own point of view, seen fit to ignore. 
All of which indicates the crass ignor- 
ance of the writer in the Independent 
on the subject of life insurance. 

As the organ and mouthpiece of Henry 
Ford, the Dearborn Independent occupies 
a unique position in the newspaper world. 
So far as known, it does not accept out- 
side advertising, is utilized solely for the 
dissemination of such propaganda as Mr. 
Ford and his representatives see fit to 
foist upon their readers, and the value 
of its service to the public may, at least, 
be questioned. The only direct advertis- 
ing to be seen in its pages is that which 
sets forth the desirability of purchasing 
ponderous volumes whose contents are 
seriously derogatory to the Jews as a 
race. Accepting then, the fact that it is 
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Mr. Ford’s paper, and noting its conten- 
tion that life insurance companies exist 
largely through the premiums collected 
from persons of moderate or poor cir- 
cumstances, it is not amiss to point out 
that Mr. Ford’s own vast fortune was 
built in the same manner. There is more 
than ordinary reason to suspect that his 
margin of profit, apart from any con- 
sideration of its fairness, is much greater 
than that under which life insurance com- 
panies operate. In addition, because of 
the alluring partial-payment offers and 
seductive appeals made on behalf of his 
product, many individuals are now 
squandering hard-earned money on the 
possession and upkeep of pleasure auto- 
mobiles, the maintenance of which is a 
serious drain on the family purse and 
which, in the end, will be only worthless 
junk. The money so spent would, in 
mentionable cases, be more rightly and 
sensibly utilized if it went to secure a 
life insurance policy that would be a bul- 
wark of financial safety during the life 
of the possessor and which, in the last 
analysis, would be worth every penny 
of its full-face value to his dependents. 

The millions of life insurance policy- 
holders throughout the United States in 
themselves constitute a forceful refuta- 
tion of the calumnies uttered by the Dear- 
born Independent in its ill-advised tirade 
against an institution whose influence for 
public good is universal and immeasur- 
able. There is only one question which 
we would like to have Mr. Ford answer 
and that is the following: In what other 
way than by taking out an adequate life 
insurance policy can a man of moderate 
circumstances immediately create a sub- 
stantial estate which will be in existence 
for the protection of his family after 
his death, whether that death occurs to- 
morrow or years from now? 





Directory of Insurance Lawyers 


The International Claim Association Direct- 
ory of Insurance Lawyers has been compiled 
and published, under the direction and super- 
vision of the association, by the Hooper- 
Holmes Bureau, Inc., the committee in charge 
having included Robert R. Harrold, Hewart 
M. La Mont and John P. Bennett. The matter 
is arranged by States and towns and cities 
therein. Counties and county seats are in- 
dicated, and lawyers located in the respective 
places who are regarded as competent to handle 
insurance claim litigation and adjustments. The 
names have been furnished by members of the 
International Claim Association. 
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Alabama 


California 


Illinois 


Louisiana 


Maryland 


Michigan 


Missouri 


Montana 


New Jersey 


New York 








Massachusetts 


Minnesota... 


Big Applications Recently Received 


by the Prudential 


$100,000 Pres. Foundry Co. New York 
150,000 Woman of Wealth 
100,000 Oil Producer | 

| 
170,000 Pres. Candy;Co. | 
150,000 Mfr. Sewing Mach’s. | 
150,000 Owner Dept. Store 
100,000 Realtor | 
100,000 Sec’y. Ins. Co. | 
200,000 Oil Operator | 
160,000 Mfr. Machinery 


115,000 Pres. Chemical Co. 
100,000 Mfr. Chemicals 


120,540 Executive Rubber Co, 
100,000 Pres. Dept. Store 


200,000 Realtor 

200,000 Pres. Lumber Co. 
200,000 Pres. Auto Bodies Co. Ohio 
. 163,925 Executive Oil Co. 


150,000 Oil Operator canis 
100,000 Mfr. Metals y 


200,000 Public Showman 


100,000 Woolen Mill Agent 
100,000 Executive Thread Co. 


200,000 Pres. Mines Co. 
200,000 Attorney 
200,000 Treas. Silk Co. 


Wisconsin 


Insurance Company of America 
EpwarbD D. DuFFIELD, President 


$200,000 Woman of Wealth 


200,000 Pres. Hosiery Co. 
200,000 Executive Soap Co. 
200,000 Investment Broker 
200,000 Capitalist 

200,000 Banker 

170,000 Bank President 
150,000 Real Estate Owner 
115,000 Pres. Specialty Co. 
102,700 Cotton Broker 
100,000 Dry-goods Dealer 
100,000 Dry-goods Dealer 
100,000 Dress Mfr. 

100,000 Motion-picture Star 
100,000 Pres. Fire Ins. Firm 
100,000 Importer & Exporter 
100,000 Mfr. Canning Mach. 
100,000 Banker 

100,000 Insurance Agent 
100,000 Mfr. Clothing 
100,000 Physician & Surgeon 


200,000 Pres. Metals Co. 
200,000 V. P. Metals Co. 
100,000 V. P. Metals Co. 
100,000 Woman of Wealth 


250,000 Executive Woolen Co 
250,000 Executive Woolen Co 
200,000 Lawyer & Realtor 
175,000 Salesman Steel Co. 
150,000 Mfr. Syrups 

150,000 Attorney-at-Law 
100,000 Pres. Seed Co. 
100,000 Woman of Wealth 


100,000 Pres. Motorcycle Co. 
100,000 Pres. Paper Co. 


The Prudential 


Home Office, Newark, New Jersey 
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The Making of the Fire Insurance Rate 
(Continued from page 4) 


wardous, so that on risks of this description you can fix the pre- 


not he . 2 
We call a building detached which stands forty or fifty 


mium at once. 
feet from any other. 

We further divide goods and trades into not hazardous, hazardous and 
extra hazardous, as mentioned in the condition annexed to the policy. 
\ building occupied by goods or trades hazardous, pays twenty cents 
more premium on the hundred dollars for a year than a building occu- 
pied by goods and trades not hazardous; and one occupied as extra 
hazardous pays forty cents more than one occupied as not hazardous. 
Thus a wooden building standing detached, occupied as a dwelling house, 
pays eighty cents on the hundred dollars for one year; if occupied as 
4 grocery store it pays one dollar; if occupied as a cabinetmaker’s shop 
it pays one dollar and twenty cents. 

On page 9, there is a provision which affects the rate, because 
it deals with the commission to the agent. This significant 
paragraph reads as follows: 

The compensation which the Agent receives for his services, consists 
of five per cent upon the amount of premium received to be paid by the 
Office—fifty cents for cach policy tssucd, or more if such is the custom 
of the country, to be paid by the insured—(but when the applicant has 
been heretofore insured at another office, and transfers his risk to us, 
he pays nothing for the policy, and you charge the same in your account 
with the office)—a reasonable charge for the trouble of taking the sur- 
yey, to be paid also by the insured—and in case of a loss, a fair allow- 
ance for the Agent’s services in adjusting the same, to be paid by the 
office. 

It is evident that a rate which only allowed 5 per cent com- 
mission to the agent was quite a different rate to the company 
than if the allowance was 10, 20 or 30 per cent. 

This pamphlet contains some other features which are inter- 
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Fire Insurance 


esting on warrantee, where the rate is based on the fact that a 
certain condition will not exist or a certain operation will not 
be conducted in the property. 

For instance, brewers without malt kiln required that 40 cents 
should be added to the common premium and a warrantee was 
required that there was no malt kiln in the building. The rate 
would have doubled this amount if there was a kiln. The same 
rule was used in connection with cotton mills. A warrantee 
that there was no picker reduced the rate 50 cents. 

The pamphlet also refers to gun-powder as being insurable, 
but adds that a single canister or canisters, containing 12% 
pounds, may be kept in stores for retailing. 

The next item of interest is the short rate table and, as it 
contains some features not known to-day, it is presented here- 
with: 

Insurance for Shorter Periods than one year: For 9 months, seven- 
eighths of the annual premiums; 6 months, three-fourths of the annual 
premiums; 4 months, two-thirds of the annual premiums; 3 months, 
one-half of the annual premiums; 2 months, two-fifths of the annual 
premiums; I month, one third of the annual premiums. 

If insurance for a longer period than one year, there will be deducted 
from the amount of Premium: For 2 years 3 per cent; 3 years 6 per 
cent; 4 years 8 per cent; 5 years 10 per cent; 6 years 12 per cent; 7 
years the amount of one year. 

Two years later, the same company issued its pamphlet in 
a much more developed form than the one from which quota- 
tions have been made. It furnished, for instance, form of 
surveys for different manufacturing plants with schedules, as 
we term them to-day, showing you the risks were rated. 

One illustration of this will suffice and we have chosen the 
one on paper mills for this purpose: 








WANTS NO REWARDS PAID 
Police Will Do Best to Recover Stolen 
Cars Without Them 
PHILADELPHIA, January 28.—During the past nobody is expected to 
few days, Director of Public Safety Butler has for _ police 
ordered the following letter be made public to assigned 
insurance companies : 


To Att INSURANCE COMPANIES: 
Please be advised that insurance companies 


will not be expected to pay, and officers of this 
department will not be permitted to receive, 
any rewards for the recovery of stolen auto- 
mobiles or any other property. 


protection. 
to this work will render their best 
services without rewards or remuneration from 
the outside and any failure on their part to do 
so should be reported to me promptly. 


It is said that rewards by certain insurance 


companies for the recovery of high-priced cars 
usually amount to from $150 to $400. From the 
best opinion obtainable it seems that in the past 
in order to get any action from the police de- 
partment these rewards were necessary. In- 
surance agents and adjusters await with in- 
terest the results to be obtained now that 
Director Butler’s edict has been declared. 


In other words, 
contribute to any fund 
The men who are 





Fire Insurance Society of Philadelphia 








EXTRACTS FROM STATEMENTS OF FIRE AND MARINE INSURANCE COMPANIES 


A successful and interesting meeting of the 
Fire Insurance Society of Philadelphia was 














Name and Location of Company 
American Automobile, St. Louis......... 
Atlantic Mutual Marine, N. Y... 
Automobile, Hartford.............. 
Bankers and Shippers, New York...... 
Boston, Boston 


Ridin Naw Mobile oi ald oaks ete 
Illinois Fire, Peoria, Ill... 
Liberty Fire, Louisville, | See ee 
National F, & M., Elizabeth, N. | eras 
No. Carolina State Fire, Rocky Mt.... 
Old Colony, Boston......... 

Pacific Fire, New York......... 


Philadelphia F, & M., Philadelphia....... . 
Rockingham Fire, Leaksville, N. C....... 


St. Paul F. & M., St. Paul........000 00. 


Underwriters Fire, Rocky Mount, N. C...... 


* Includes certificates of profits outstanding. 


*Surplus to 











Dec. 31. Assets Policyholders 
1923 $4,669,757 $1,028,326 
1922 3,841,218 901,328 
1923 14,159,625 *7 984,563 
1922 16,969,753 *7 370,881 
1923 16,605,486 4,526,747 
1922 12,639,488 4,267,985 
1923 4,266,649 1,815,471 
1922 3,955,331 1,700,923 
1923 13,304,105 5,239,546 
1922 12,876,825 5,158,369 
1923 $2,454,768 34,483,287 
1922 79,391,575 35,631,326 

. $1923 525,885 329,959 

\1922 479,324 323,407 
1923 562,773 521,934 
1922 614,191 500,592 

. {1923 451,333 162,205 
1922 467,577 155,728 
1923 90,381 74,765 
1922 87,416 75,470 
1923 4,708,090 2,664,262 
1922 4,401,085 2,547,591 
1923 3,852,222 1,516,979 
1922 3,331,007 1,416,394 
1923 3,227,600 2,132,467 
1923 109,331 95,352 
1922 86,174 73,913 
1923 21,413,890 10,086,446 
1922 20,582,039 10,143,542 

{1923 227,575 164,039 
1922 192,846 132,714 


held last week. The list of speakers included 
Gen. Smedley B. Butler, director of public 
safety of Philadelphia; J. Henry Scattergood, 
head of the Friends’ Reconstruction Work in 
Europe; Rev. Robert Norwood of Philadel- 
phia; Frederick Richardson, manager of the 
General Accident, and Ellis G. Richards of 
New York, formerly United States manager of 
the North British and Mercantile. 


Death of Frank D. Holland 
ATLANTA, Ga., Jan. 29.—Frank D. Holland, 
assistant manager of the southern division of 
the Queen Insurance Company, died Tuesday 
following an illness of five days. He was 
fifty-six years old and had been with the Queen 
Company for twenty-five years. 


—The E. J. Berlet agency in Philadelphia of the 
Guardian Life of America has issued number one, 
volume one, of a new house organ known as The 
Guardian, 
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THATLATRIDES 


ARYLAND CASUALTY policies and bonds 

are good all the year, furnishing protection, 
day and night, summer and winter. But the snow, 
ice and rains of winter furnish additional reasons for 
insurance protection. 





Automobile accidents increase through skidding on 
slippery streets. Falling ice and snow and slippery 
pavements make Public Liability Insurance covering 
business and residence property a greater necessity 
than ever. 


Freezing often plays havoc with sprinkling and 
plumbing systems. Interior damage to buildings and 
furnishings, caused largely by leaky roofs, frequently 
results from winter rains. 


Burglars become more active. Cold weather makes 
plate glass windows more susceptible to breakage. 
Ice and snow increase the ever present hazard of 
injuries to yourself from falls. 





a 
{ a; © 
b. | 


¥ 
> 
¥ 
P) 
r 
‘ 
» 
\ 
‘ 
i 
4 
if 








a 


bce 





These and many other hazards make Accident, 
Automobile, Burglary, Plate Glass, Public Liability, 
Sprinkler Leakage and Water Damage Insurance 
especially desirable at this season of the year. 


The Maryland Casualty Company writes these 
forms and practically all lines of Casualty Insurance 
and Surety Bonds. 


Maryland Casualty Company 


CASUALTY INSURANCE 


SURETY BONDS 


Industrial Safety Week—To save limb and life 1s more important than dollars. Also, dollars are saved when you save life and limb. 


























‘“‘Our rates no higher 
Our service better!’’ 





Writing Casualty Insurance, 
Fidelity and Surety Bonds. 


HOME OFFICE - - - DAVENPORT, IOWA 














Capitalize 
Your Contacts 


We have a most attractive proposition 
for salesmen in every field of insur- 
ance. This proposition is not insur- 
ance, but can be handled very 
| profitably along with your regular 
work. 


Your contacts are an asset to you. If 
| you are selling insurance of any kind, 
we can show you how, without inter- 
rupting your present work, you can 
render the finest service to your 
prospects and clients—and make 
more money for yourself. 


Capitalize your contacts. Whatever 
your income is, our proposition will 
show you how to increase it. For 
complete details address Box No. 75, 
Care of THE SPECTATOR. 
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Fire Insurance 








FORM NEW ASSOCIATION 





Agents Organize Louisiana Insurance 
Society 





J. H. PERCY IS PRESIDENT 





Will be a Branch of National Association 
Legislation Contemplated in Louisiana 
New Orteans, La., January 25.—When the 

National Association of Insurance Agents was 

organized the Louisiana agents, under the direc- 

tion of the late Henry Rightor, promptly organ- 
ized a State Association, which association ap- 
plied for and was admitted to membership in 
the National Association. But the Louisiana 
association, lacking energetic leadership, grad- 
ually withered and died and was dropped from 
the rolls of the National Association. Upon 
several occasions I called attention to the fact 
that some action should be taken either to resus- 
citate the original association, or organize a new 
one in order that the interests of the Louisiana 
agents should have the backing and protection 
of the National Association. I suggested that 
this was a work which the New Orleans In- 
surance Exchange should undertake and that no 
time should be lost. It gives me much pleas- 
ure to report that the Louisiana agents have 


organized the Louisiana Insurance Society, 
which has been duly chartered and is officered 
as follows: 


J. H. Percy, president, of Baton Rouge, La.; 
A. M. Dreyfus, senior vice-president, of 
Shreveport, La.; H. T. Bloomenstiel, vice-pres- 
ident, of Donaldsonville, La.; Harold Mayer, 
vice-president, of New Orleans, La.; J. L. 
Wasey, vice-president, of Lake Charles, La.; 
S. C. Spengler, vice-president, of Alexandria, 
La.; B. J. Breard, vice-president, of Monroe, 
La.; George A. Petrie, secretary-treasurer, of 
Alexandria, La. 

Every section of the State is represented, and 
well represented. Under such leadership the so- 
ciety will thrive and accomplish results bene- 
ficial alike to the agents and the insuring public. 

The society has been especially fortunate in 
its selection of a secretary, for Mr. Petrie is 
admirably fitted for his office, both from the 
standpoint of intelligence and experience and 
of wakeful and untiring energy. Of course the 
society will be a member of the National Asso- 
ciation. I am informed that a majority of the 
agents of the State have joined the association 
as charter members. In the City of New 
Orleans alone over 80 per cent of the policy 
writing agents have signed the charter and, be- 
yond a doubt, the remaining 20 per cent will 
shortly fall into line. 





Holborn Letter on Fire Insurance in Italy 

The Holborn Agency, international insurance 
brokers, have issued a letter on fire insurance 
conditions in Italy as follows: 


FirE INSURANCE IN ITALY 


The following statistics, furnished by a 
prominent Italian fire underwriter in Genoa, 
indicate the experience in Italy of the twelve 
leading Italian and foreign insurance com- 
panies, during and immediately after the war: 


Company 


Assicurazioni Generali of Trieste...........eeceseees 
Mutua Reale, Turin 


La Metropole, Paris 
L’Union, Paris 


ee ee ae | 





| 


The total losses and expenses of the last 
mentioned seven companies, whose statistics in- 
clude 1920, amount over the whole period in 
the average to: expenses, 30.25 per cent; losses, 
45.25 per cent; total, 75.50 per cent. 

No similar statistics are available for the 
ensuing years, but a certain indication can be 
obtained by studying the experience of the two 


largest Italian insurance companies, - both in 
Trieste. 


In Italian Lire 


Assicuracioni : 1920 
ee I ie cn ciceienicekvenkes 44,181,548 
Hossenrnaiduys a2. eae aeons 18,819,335 


Riunicne Adriatica: 
Net premiums 


37,489,637 
Losses I aid 


13,202,400 


These last three years make almost as good 
reading, although consideration is due to the fact 
that the period covered was economically ex- 
Generally Italian 

Important for- 


tremely difficult for Italy. 
te business is much sought. 


eign companies, mostly French, have success- 
fully operated in Italy for many years, while 
foreign reinsurance companies, particularly 
from Germany and Switzerland, never passed 
an opportunity to obtain a part of Italian fire 
reinsurance business. 

Premiums.—Those used by the leading offices 
are fixed by the Italian Institute of Fire Un- 
derwriters (Concordato Italiano delli Assicura- 
tori Incendio), the minor companies following 
the tariff at least approximately. 





Policies—Dwelling houses and contents are 
Average Average 

Period Expenses Losses Total 
Covered % % % 
1910-1916 25 47 72 
1912-1918 23 51 74 
1910-1919 3 53 83 
1911-1918 3 40 78 
1911-1919 38 45 83 
1911-1920 28 49 7 
1912-1920 18 58 76 
1912-1920 36 40 76 
1911-1920 30 49 79 
1910-1920 8 47 55 
1911-1920 41 35 76 
1911-1920 48 29 77 


written under ten-year policies, according to the 
continental custom, the premiums being paid 
annually. Other risks are covered under annual 
policies or term policies with premiums prepaid. 
Commissions.—The commissions allowed to 
local agents are: On ten-year policies, 130-140 
per cent of the first premium and 15 per cent of 
the premiums of the following nine years, with 
pro-rata returns in case of cancellation; on 
annual and short-term policies, 25 per cent. 


1921 1922 Total % 
39,208,185 39,281,272 122,671,005 
22,474,902 24,767,266 66,061,503 53.8 
38,444,437 51,675,767 127,609,841 
18,471,271 25,379,468 57,053,139 44,7 


Collection —Collection of premiums from 
local agents is usually subject to little delay only 
and generally agents pay the balance of their 
accounts to the company within twenty to 
thirty days after the close of the month. 


9 


In the early part of May of this year, the 
Legislature of the State wifl convene, and un- 
doubtedly the usual inimical bills will promptly 
appear. The Louisiana Insurance Society, 
backed by the National Association, will be on 
deck, not only to fight pernicious legislation, but 
to assist the legislature in framing desirable 
laws and aiding in their enforcement. In his 
initial bulletin the secretary says that the so- 
ciety is “going to cost money, and be worth 
more than it costs.” He might have gone further 
and said that it will be worth very much more 
to the agents than it will cost, no matter what 
that cost may be. 

O’HaceErty. 





J. M. MENDELL ELECTED 
Manhattan Fire and Marine Will Broaden 


Territory—Company Is Running Mate 
of London Assurance 


J. M. Mendell, Pacific Coast manager for 
the London Assurance, was recently elected a 
vice-president and director of the Manhattan 
Fire and Marine, the newly-organized running 
mate of the London. The Manhattan Fire and 
Marine, which began business with a capital 
of $400,000 and a surplus of $600,000, has 
already been licensed in New York, as was 
announced in these columns at the time, and 
will shortly broaden its field and enter the 
Pacific Coast States as well. The official staff 
of the Manhattan Fire and Marine is now com- 
posed of John H. Packard, United States man- 
ager of the London, president; J. M. Mendell 
and E. W. Nourse, vice-presidents, and Fred- 
erick A. Johnston, secretary. 





Seek Increased Tax on Insurance Premiums 


Lansinc, Micu., January 26.—Superintend- 
ent of Public Instruction Thomas E. Johnson 
probably will try, at the next regular session 
of the legislature in January, 1925, to have the 
present tax levy on insurance premiums in- 
creased. 

This became known this week when the atten- 
tion of State officials was directed to a bulletin 
which the Michigan Associafion of Insurance 
Agents has sent to each of its 1aembers and to 
every member of the State legislature. The 
bulletin, which State officials termed “insidious 
propaganda,” purported to turn the spotlight on 
insurance taxes. It was sent out by George 
Brown, director of the publicity bureau of the 
association, and a member of the legislature 
from Wayne county (Detroit). - 


Omaha Has Heavy Loss 

Omana, Nes., January 28—The property 
loss by fire in Nebraska for the year 1923 just 
closed was $4,560,375. This was from 1476 
fires. This is a fire loss in the State of $3.50 
per capita for every man, woman and child 
in the State. 

The feature of this fire loss which interests 
the insurance men is the fact that Omaha had 
more than half the fires of the entire State, and 
that in total fire loss Omaha sustained nearly 
two-thirds of the entire loss. 
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PHCENIX 


Assurance Company, Ltd. 
OF LONDON 
100 William Street, New York 


P CENIX 
INDEMNITY COMPANY 
75 Maiden Lane, New York 








Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, Rent, Rental 

Values, Use & Occupancy, Riot & Civil Commotion, Public Liability, 

Workmen’s Compensation, Burglary & Theft, Accident & Health, Plate 
Glass, Golfers. 














NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent 


{ 3 / GU STAVUS B. HOLT, Special Act 
56 Richton 4ve.. Detroit, Mich. 


72 Kilby Street, Boston, Mass, 


W. £. RAY, Special Ageut | FRANK G. P®LA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent | ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. | 7 W. Lake St., Minneapolis, Minn 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 


EVERY INSURANCE MAN | 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May I, 1924, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















UNION HISPANO AMERiGANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GILLIAM STREET 


New: York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROAD 4478 











(Gane ccident 


FIRE AND LIFE 


ASSURANCE CORPORATION, Ltd. 


Dee RICHA2DSON, United States Manager 


Ls) GENERAL BUILDING - 47 & WALNUT STS 
PHILADELPHIA 





















ACTUAL MARKET VALUES USED FOR ALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, $2,250,000.00 
Net Surplus, ‘ - 4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . 15,090,687.21 
EASTERN DEPARTMENT WESTERN DEPARTMENT 
NEAL BASSETT, President NEAL BASSETT, Pres. & Mgr. 
JOHN KAY, Vice-Pres. & Treas. WELLS T. BASSETT, Sec’y ®& 


A. H. HASSINGER, Secretary Asst. Manager 
NEWARK, N. J. CHICAGO, ILL. 














Great American 
Susurance Company 


Now Dork 


Choose Choose 
Your INCORPORATED - 1872 Wane 
Cempany Company 


a JANUARY 1.1923 
PITAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


19,816 7.87 


sUrRPLU 


13,017.077.35 
45,333.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
basins dog H. SAGE, Gen’ Mgr. GEORGE H. TYSON, Gen’! Agent 
L. LERCH, Manager 210 Sansome Street 
76 Wait Monroe St., Chicago, Ill. San Francisco, Caiifornia 
Boston Office Marine Department 
ROGERS & HOWES, Managers WM.H.McGEE & CO., Cen’! Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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COMPANY REORGANIZES 





North American Nationa! Fire Saved 
From Receivership 





B. F. CARROLL ELECTED PRESIDENT 


Other Prominent Men Head New Official 
Personnel of Des Moines Combination 
Des Moines, Iowa, January 28.—At the 

annual meeting of the stockholders of the 

North American National Fire Insurance Com- 

pany a complete reorganization was effected and 

the number of directors was reduced from 
eighteen to seven as suggested by Judge Lester 

I. Thompson a few weeks ago when he denied 

a receivership for the company as prayed for 

by John A. Thompson, stockbroker. 

Former Governor of Iowa, B. F. Carroll, 
who organized the Provident Life after the 
completion of his term as governor, was chosen 
president by a unanimous vote. Roy Heartman, 
Iowa general agent for the Equitable Life In- 
surance Company of New York, was elected 
vice-president; Clyde E. Brenton, president of 
the lowa National Bank, was elected treasurer, 
and F. M. Merigold, secretary, the latter being 
the only one of the old organization to continue 
in service. 

In addition to the above-named officials who 
become automatically members of the directo- 
rate F. F. Frost, a Des Moines real estate 
dealer, John C. Miller of Clermont, Iowa, and 
Walter C. Leach of Minneapolis, complete the 
membership of the board. 

The new officers are men prominent in the 
financial and civic life of the State. The stock- 
holders expressed a determination to develop 
the company into one of the outstanding con- 
cerns of its class in the West. “I believe there 
is an opportunity here of achieving notable re- 
sults by a safe and consistent enlargement of 


, 


the opportunities of the company,” Governor 


Carroll said. “I propose to devote my time 
and energies to the upbuilding of the enterprise 
and those associated with me on the board of 
directors have expressed themselves as deter- 
mined to do all in their power to promote the 
best interests of the concern and build it into 
The plans for future ac- 
tion are not yet perfected but I want to assure 
all interested parties that the utmost care will 
be exercised to guard every interest and to 


a great corporation. 


enlarge the business as rapidly as possible.” 

The reorganization of the North American 
came about after a stormy session in the dis- 
trict court when an attempt was made to throw 
the company into the hands 01 a receiver. In- 
surance Commissioner Kendrick contended that 
there was an organized assault being made upon 
the concern in order to cause a depreciation of 
stock that shares might be purchased at a 
ridiculously low figure, and he vigorously and 
successfully fought for a vindication of the 
inancial integrity of the organization. 

The retention of F. M. Merigold as secre- 
lary is a just tribute to a capable official. He 
joined the company less than a year ago and 
during that time has given careful attention to 
the details of the business. 














FIRE INSURANCE TOPICS 
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NEW YORK SURVEYS 

The Insurance Society.—The 
Society is mailing this week two addresses ; one 
on the settlement of marine losses, the other on 
The latter is the first of 
five lectures on this subject to be printed, and 


Insurance 


automobile insurance. 


the expense is defrayed by means of the Howe 
lund. In addition to these, the news letter is 
being sent forth, together with a ballot for a 
vote on the proposition of establishing life 
membership. Plans are also under way for a 
luncheon similar to those held by the account- 
ants and adjusters for the local secretaries. 
There is considerable interest in this and a good 
attendance is expected. After all, such coming 
together of those engaged in similar positions 
but with different offices is of a general value 
to the business. You think a little better of 
the other fellow after you have once broken 
bread with him. 

The Record of One Sprinkler Equipment.— 
The equipment in question covers a very large 
plant consisting of storage warehouse, manu- 
facturing buildings and piers. From June 13, 
1906, to December 16, 1923, there has been in 
this property 447 fires. Of this number, 316 
were checked or extinguished by the automatic 
sprinklers. The other occurred very 
largely outside of the sprinklered property and 
unsprinklered, and 


fires 
in yards which were 
naturally the sprinklers could not be of avail 
in those cases. The number of 
sprinklers that operated in each of the sprinkler 
fires was 4.3. 

The Insurance Institute——The 
Institute is mailing this week the second edition 
of the pamphlet on Building Construction. This 
is an important addition to the literature of the 


average 


Insurance 


Institute and will be of much kelp to the classes 
and to the lecturers as well. 
As to Commissions.—Up to the p 


time no move has been made in New York city 


resent 


to adjust the commissions along the lines of 
the recent conference in the city of Chicago. 
The ,Anti-Discrimination Law.—As an 
illustration of the 
present rate-making system in the State of New 


smooth working of the 
York, in one of the divisions, with thousands 
of rates made during the year, only about 
twenty-five cases were appealed to the Insurance 
Department. After all, this shows a smooth- 
ness in running which is not reached by many 
things in this world. 

Fire in Sprinklered Risks.—Bulletins Nos. 


19Q9, 2000, 2001 and 2002 report fifty fires. The 


losses as set forth come under the following 
heads: None, 4; slight, 27; moderate, 25; con- 
siderable, 4. 
BOSTON AND VICINITY 
Increases Salaries—The Boston Pro- 


tective Department, rather than adopt the two- 
platoon system as practiced by the Boston Fire 


Department as of February 1, has granted an 
I j 


II 


increase in salaries to its officers and men. It 
is stated that the outlay for salary, even with 
the increase, will be less than if the two- 
platoon system had been adopted. 

Agency Appointment.—Martin L. Cate, 
senior, of Cate & Sears, Boston agents for the 
Virginia F. & M., died last week. He was 68 
years of age. 

World Fire and Marine Enters.—The 
World Fire & Marine, authorized to write fire, 
marine and sprinkler leakage, has been ad- 
mitted to Massachusetts. W. H. Boutell has 
been appointed Boston agent. 


CHICAGO AND THE WEST 

Reinstate H. W. Clayton.—H. W. Clayton 
has been reinstated as Ohio State agent emeritus 
of the National Liberty, with headquarters in 
the western department, this city. During the 
recent Averbeck control, Mr. Clayton was re- 
tired. It is, of course, well known that the 
National Liberty has now passed to other hands, 
and Mr. Clayton has been reestablished in his 
old office in the western department of the 
company. Mr. Clayton had considerable ex- 
perience with the National Liberty, having 
served that organization for over forty years. 

Hartford Live Stock Departments Com- 
bine—A combination of the Southern and 
western departments of the Hartford Live 
Stock has been arranged in Chicago. Dr. W. 
A. Swain was superintendent of the southern 
department and Frank M. Boyd was the gen- 
eral agent in the western department. It is 
understood that the title of the new firm will 
be Swain & Boyd, with Dr. Swain in charge 
of the field work and underwriting and Mr. 
Boyd in control of the office. Dr. Swain has 
had considerable experience and has_ been 
superintendent of the southern department of 
the Hartford Live Stock for a number of years, 
with headquarters at Atlanta. 

Want to Abolish Fire Commissioner.—T he 
Citizens Association of Chicago, in a recent 
letter to Mayor Deber, recommends the aboli- 
tion of the office of fire commissioner in the 
Chicago fire department. This office is now 
held by John F. Cullerton. The Citizens Asso- 
ciation declares, according to report, that there . 
has been a large waste of money, and contends 
that exorbitant prices have been paid for fire 
hose, engines and other equipment, and it is 
also alleged that there has been a neglect in the 
upkeep of the fire stations. 


—Lansinc, Micu., Jan. 26.—Representatives of the 
State Fire Marshal’s office are in Ann Arbor, investi- 
gating the fire hazards of fraternities, sororities, dor- 
mitories and student rooming houses at the University 
of Michigan, 

—The Virginia Insurance Department has issued a 
license to the World Fire & Marine of Hartford, Conn., 
and the company has appointed W. Gordon Long State 
agent. Mr. Long represents the parent company—the 
.Etna—in the same capacity. 
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The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 








Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality in writ- 
ing Fire, Tornado and Auto- 
mobile Insurance. 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 








*“*Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capltel.......... $ 800,000 

Surplus to Policy 
Holders....... 1,514,962 

Ageets........... 3,806,949 














MASSACHUSETTS FEDERATION MEETS 
W. C. Moulton New President—Over Six 
Hundred Present 

Boston, Mass., January 28—A crowd of 
nearly six hundred insurance executives, 
brokers and agents packed the large banquet 
hall at the City Club for the seventh annual 
luncheon of the Insurance Federation of 
Massachusetts. The speakers were Lieut. Gov. 
Alvin T. Fuller; Speaker of the House, B. 
Loring Young; Commissioner of Insurance, 
Wesley E. Monk; Attorney General, Jay R. 
Benton; and Secretary of the Commonwealth, 
Frederick W. Cook, who all endorsed the pur- 
poses of the Federation and urged the insurance 
fraternity members to fulfill their obligations as 
eligible voters of the State and Nation. 

Commissioner Monk stated that he was will- 
ing to repeat any time and anywhere that there 
was nothing to be gained by putting the in- 
surance business in the hands of the Govern- 
ment. 

Speaker Loring Young said he was looking 
into the faces of the public servants just as 
much at that luncheon as he would be an hour 
later when he called the House to order. 

Lieut. Gov. Fuller read the purpose of the 
Federation from its letterhead and stated that 
he heartily subscribed to it as so stated. 

Sec. Cook suggested that the “junk” be cut 
out of the insurance reports so that they might 
be distributed without cost, as was customary 
before the finance committee cut the State’s 
printing bills by charging cost for such docu- 
ments. 

Previous to the luncheon the following re- 
elections took place: William C. Moulton, 
Pittsfield, president; Stephen E. Barton, Boston, 
treasurer; G. M. Wallace, Boston, secretary. 

The affair was arranged and conducted by 
Manager John W. Downs of the Federation, 
who is being complimented on the success of 
the meeting. 

Hugo Stinnes May Enter Insurance 
Business 

It is rumored abroad that Hugo Stinnes, Ger- 
man industrial magnate, has acquired control 
of the Nord Deutsche Insurance Company of 
Hamburg. The purpose behind this move has 
not been stated, but the report has aroused con- 
siderable speculation in insurance circles both 
here and on the other side. 

The Nord Deutsche was organized in 1904, 
with a subscribed capital of $4,000,000, of which 
$1,000,000 was paid in, and is one of the most 
prominent insurance companies in Germany. It 
entered the United States in 1911, writing fire 
and marine lines, mostly the latter, through F. 
Herrmann. Upon the entry of this country into 
the World War in 1917 the American branch 
of the company was taken over under the 
“Trading with the Enemy Act” and_ placed 
under the jurisdiction of the Alien Property 
Custodian. The outstanding risks were re- 


insured with the Automobile Insurance Com- 
pany of Hartford, and, as of December 31, 
1917, the Nord Deutsche’s United States branch 
had assets of $3,316,119 and a surplus of 
$1,439,173. 
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THE 


FIRE INSURANCE 
POCKET - INDEX 


for distribution to policy- 
holders and prospects 


A WONDERFUL WORK OF 
REFERENCE—THE BEST 
AND EARLIEST CHART 


Every Fire Insurance Agent 
Needs it in his business 


The Fire Insurance 
Pocket Index 


contains a vast amount of 
condensed information, includ- 
ing Statistical Tables and Lists 
of 


ALL STOCK FIRE INSURANCE Com. 
PANIES 


operating in the United States 


200 IMPORTANT MUTUAL CoM. 
PANIES 


ALL LLOYDS AND RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 
AND LOSSES 

UNDERWRITING PROFITS AND 
LOSSES 


Also other Useful Information 


It is the Earliest Chart Published 
It is Issued Yearly in March 
It Contains 108 Pages 
and is 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


It posts the agent and enables him 
to intelligently advise his clients. 


PRICES 
Per copy, Manila Tag, 75 cents 
100 copies, with imprint $30. 


Special rates for large quantities 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 

















So 
ust 
ful 


the 
Ni 
as 
( 
ga\ 
the 
her 
to 
gift 
met 
that 
mat 
able 
to 
pat 
“He 
stat 
mac 
Geo 
that 
pen 
purc 
bear 
A 
com 
moti 
Hov 
Re 
New 
How 
not 
frier 
socie 
TI 
bette 
literé 
pamy 
Japa: 
stant 
learn 
lief 
Jesse 
Jes 
point 
ing 
resigt 
Mr. 
with 
pany, 
distri 
in O} 


oath 








"hursday 


——_. 
——— 


ST 
RT 


ent 
Ss 


of 
ud- 
ists 


IM- 


M- 


IMS 


.ND 


ion 


ied 








SHE SreCcriAlron 





Fire Insurance 








January 31, 1924 


PLAN FOR GEORGE C. HOWE 
MEMORIAL 

Insurance Society of New York Will Use 

Income of Ten Thousand Dollar Fund 

for Printing 

The January News Letter of the Insurance 
Society of New York outlines a plan for the 
yse of the income of the ten thousand dollar 
fund recently donated by Mrs. George C. Howe 
to the society as a memorial to her husband, 
the late George C. Howe, vice-president of the 
Niagara Fire Insurance Company. The plan is 
as follows: 

On October 23, 1923, Mrs. George C. Howe 
gave to The Insurance Society of New York 
the sum of ten thousand dollars in memory of 
her husband, and a committee was appointed 
to consider an appropriate disposition of the 
gift. Considerable thought was given to the 
method of expenditure and it was finally decided 
that the income from the fund be devoted pri- 
marily to the printing in pamphlet form of suit- 
able lectures, addresses or other matter likely 
to prove of interest to the membership, each 
pamphlet to bear a serial number and the title 
“Howe Readings on Insurance” and a legend 
stating that the printing of the pamphlet was 
made possible by the generosity of Mrs. 
George C. Howe. The committee also decided 
that in any year when the income is not ex- 
pended for printing, that it be devoted to the 
purchase of books for the library, each book to 
bear a suitable and special bookplate. 

At a meeting of the officers and executive 
committee held on December 20, 1923, on 
motion of R. P. Barbour, chairman of the 
Howe fund committee, it was 

Resolved. That The Insurance Society of 
New York send flowers to Mrs. George C. 
Howe each Christmas-tide, as a token—though 
not as the measure of our appreciation tor the 
friendship and goodwill shown by her to the 
society. 

The name of George C. Howe could not be 
better remembered than by the dissemination of 
literature on the subject of insurance. Our 
pamphlets go all over the world—to China, 
Japan, South Africa, even to Cairo and Con- 
stantinople—and each person receiving one will 
learn therefrom of George C. Howe and his be- 
lief in insurance education for insurance men. 


Jesse G. Read New Oklahoma Commissioner 

Jesse G. Read of Hobart, Okla., was ap- 
pointed State Insurance Commissioner, succeed- 
ing E. W. Hardin, who recently filed his 
resignation to re-enter the insurance business. 
Mr. Read has for ten years been connected 
with the Pacific Mutual Life Insurance Com- 
pany, and at the time of his appointment was 
district manager. He was expected to arrive 
in Oklahoma City early this week to take the 
oath of office and assume active management. 


Experience Rate Making 


'. By E. G. RicHarps 


In announcing as my subject “Experience Rate- 
Making” I feel that 1 am attempting to chart a land 
as little known to the fire underwriter, apparently, as 
was the New World to Columbus. The most that I 
can hope for this evening is that I may interest a 
few, perhaps many, of my hearers regarding this land 
of promise, for I have great confidence that some 
time in the future it will become an integrant part 
of the fire underwriters’ possessions. , 

The past twenty-five years have been filled with 
events of great significance to the stock fire insur- 
ance companies. Insurance departments and _ legisla- 
tures have taken a much larger interest in the busi- 
ness of fire insurance than formerly and the dis- 
jposition to investigate, criticize and to gradually 
assume certain degrees of control over the affairs of 
the companies should not be lightly regarded. 

Since 1908 legislative committees have investigated 
fire insurance; in Illinois in 1909, in New York in 
1910, in Wisconsin and Illinois in 1911, in Pennsyl- 
vania, Missouri and North CaroYina in 1913, in New 
York in 1921 and again in Illinois in 1923. 

Legislation has followed in those States as well as 
in others, that has added to the restrictive burdens 
and lessened the freedom of operation of the fire in- 
surance companies. The reports of those legislative 
committees have shown that all roads in fire imsurance 
investigation lead to the rate question, 

One needs only to spend a little time in reading 
those reports and reviewing the hundreds of statutes 
that have been enacted in recent years directly affect- 
ing our rates of premium, to realize that adverse 
sentiment will culminate ultimately in State or Fed- 
eral control of fire insurance unless the underlying 
cause of complaint can be removed. That cause is 
the prevailing belief, however little justified by fact, 
that the cost of fire insurance is unreasonably high 
and not equitably divided between insurers. 

National supervision has oftentimes been favored 
by the general press and endorsed by State and ‘Fed- 
eral officials, President Roosevelt in his message 
to the Congress in December, 1904, advocated that 
national supervision “be extended to cover interstate 
transactions of insurance.” 

The legislative investigating committee of Illinois 
in its report of 1915 stated—“‘The time is coming 
when there will be a uniform system of rating 
throughout the United States; there is no doubt such 
a system can be created.” 

TreND Towarp UNIVERSAL SYSTEM 

The thought of underwriters and Insurance Commis- 
sioners has been increasingly in the direction of one 
universal system of rate-making and many would base 
such a system upon the combined experience of the 
companies, 

If time permitted I would quote from the reports 
and addresses of former Insurance Commissioners, 
such as Hardison and Hobbs of Massachusetts, Mans- 
field of Connecticut, Emmet of New York, Young of 





An address before the Fire Insurance Society of 


Philadelphia, January 238, 1924, 


North Carolina, Vorys of Ohio, Potter of Illinois, 
Preus of Minnescta and Epsteen of Colorado, who 
with others have favored the theory of rate-making 
from combined underwriting experience. 

Such was evidently in the minds of the Insurance 
Commissioners at their convention in Chicago in 
September, 1914, when pledging to the National Board 
of Fire Underwriters their support to an actuarial 
bureau and to a standard classification system “‘for the 
purpose of securing uniform and combined experi- 
ence of value for rate-making purposes.” 

An important step toward a single and universal 
system was recently taken by the Commissioners when 
reaching an agreement with the National Board to 
the effect that some system yet to be decided upon 
would be standardized by the companies and adopted 
for use throughout the United States. 

The Insurance Superintendent of New York State, 
Colonel Stoddard, in a recent address favoring a 
national rating organization, said—‘‘With such an 
organization, rating will then become an adjustment 
of rates based upon experience, as it properly should 
be.” 

Following the long existing example of the life 
insurance companies whose premium rates are based 
upon experience; also the progressive steps in experi- 
ence rate-making by the casualty companies, I am con- 
fident the time will come when some system of rate- 
making from actual costs will be adopted by the fire 
insurance companies which will then supplant present 
methods of rate-making by estimate or judgment. 
What that system may be or by whom devised is 
immaterial if fire rates are eventually 
derived from actual experience. 

The public has the undoubted right to know the 
true costs of fire insurance indemnity and how rates 
are computed, since the United States Supreme Court 
in 1913 declared that ‘“‘fire insurance is clothed with 
a public interest’ and affirmed the right of the 
State to regulate and control fire insurance rates, 


insurance 


Rates Now EstiMatep 


From the earliest days of insurance, premiums 
rates. or selling prices have been estimated, without 
reference to or knowledge of any facts of combined 
experience. All present rate-making methods are 
wholly theoretical. One of the earliest matters taken 
up by the National Board of Fire Underwriters, after 
its reorganization following the Boston fire in 1872, 
was the preparation of rating schedules, 

In 1875, while in the employ of the National Board 
as a local secretary and rate-maker for the Worcester 
County (Massachusetts) Board, I was given my first 
lessons in rate-making. My textbooks were the sched- 
ules which had been prepared by the experts of the 
Board. I still possess the mercantile schedules for 
3uffalo and Providence and a minimum tariff for 
New York State. Towns and cities in New Yerk 
State were classified into four grades as to public 
protection; construction was systematically considered 
and the defects to be charged for in the rating sched- 
ules were very much in detail. Every charge or credit 
in those schedules was, however, estimated without any ~ 
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recorded experience as a guide, but so regulated and 
adjusted as to produce in their sum total, such a final 
rate on building or contents as would accord with 
the judgment of the rate-maker. The same is true 
of all schedules that have followed, including to-day’s. 


EXPERIENCE RATES 
Now compare the intricacies cf the present-day 
schedules with their voluminous lists of charges and 
credits, all of which are impossible of proof from 
actual experience, with the simpler form of an experi- 
ence schedule. The formula for the experience rate 


is definite and easily understocd, for its primary 
factors are profit, expense, fire-loss cost. 
PROFIT 
The first requisite is a fixed rate of profit. A gen- 


erally recognized reasonable profit to which the fire 
underwriter is entitled is 5 per cent of the premium. 
With 5 per cent as a starting point the other 95 per 
cent of the premium rate would represent expense 
and fire-loss, 


EXPENSE 

The ratio of expense to premiums for the United 
States is easily ascertained. While it is not as 
variable a factor from year to year as fire costs the 
ratio has steadily increased and 
recent years from 40 to nearly 45 per cent. 
edly a high expense ratio will continue and probably 
increase as the ratio of fire-loss decreases. 

For the convenience of illustration, let us presume 
that the average expense ratio for the United States 
is 45 per cent. After thus providing 50 per cent of 
the premium rate for profit and expense, the remaining 
one-half represents fire-loss and whatever that 
cost may be, it will represent 50 per cent of the rate 
made from United States experience, 


has ranged during 


Undoubt- 


cost 


Frre-Loss Costs 
To secure the necessary erience for 
rate-making, the experience of no one State is suffi- 
cient and therefore the combined experience of the 
companies for the United States must be for 
reaching fire-loss costs both in the mass and in detail 
by classes. 

Also 
expense and fire cost, in some States higher, in others 
lower than the average for the United 
both distinctly affected by 
statutory conditions. 

Therefore, the final 
States experience, when applied in a given State, 
be adjusted higher or lower than the United 
rate in such proportion as the average experience rate 
in the United States bears to the 
rate in the State to which it is to be applied. 

To illustrate the effect of this adjustment of rate 
to State experience: Suppose the average rate as a 
whole for the United States is 1 per cent and the aver 
whole in Pennsylvania is 90 cents: 


average ex] 


used 


each State has its own individual record of 


States—and 


are certain unfavorable 
United 
must 


rate obtained from 


States 


average experience 


age rate as a 


therefore, a rate made from United States experience, 
would be reduced one-tenth to make it applicable t 
a risk in Pennsylvania, 


Again, let us suppose that the loss-cost of a brick 
department store of average quality based upon Ur 


cents; then, as the 


rited 





States experience is 75 loss-cost 








Declaration of Independence 


A facsimile copy’ of the Declaration of Independence hasjbeen issued by the 
John Hancock Mutual Life Insurance Company. ,, 

This reproduction is a composite reduced facsimile, one-quarter size,” taken 
from a facsimile reproduction of the original Declaration of Independence made 
by W. I. Stone in 1823, under the direction of John Quincy Adams, then Secretary 


of State. 


The original engrossed Declaration is in the custody of the Librarian 


of Congress at Washington. The John Hancock Company will send this copy 


of the Declaration free for framing. 


Sizty-one Years in Business. Now insuring 
over One Billion Eight Hundred Million 
dollars in policies on 8,300,000 lives. 


is one-half of the final rate, the rate on the risk 

described, derived from United States experience 

would be 1.50 per cent. Adjusted to Pennsylvania 

experience, the rate upon the risk would be nine- 
tenths of 1.50 or 1.35 per cent. 
GRADING 

One feature of classification which has never been 


nevertheless essential 
for 


attempted by the companies, is 
for making combined 
rate-making purposes— 
each class as to their quality. 

Premiums have no place in a system of experience 
rate-making, for premiums are the prices collected- 
they may be fair or otherwise; but losses and expenses 
are the outgo elements cf cost of fire insurance which 
make up the which should be used in 
determining rates. 

For the ratios of loss-costs, the statistician will need 
both the amounts insured and the those 
insurances have involved, but a group of writings and 
occupancy would pro- 


experience of any value 


viz.; grading the risks i1 


experience 


losses which 
Iosses for a class 
duce only a single average ratio of loss which would 
fail to indicate the dif 


good 


particular 


be of no value, for it would 
ference in cost between the and the poor in the 


class. The purpose of a schedule, whatever its name, 
is to distinguish between the various qualities of msks 
in the same class, that no more nor less will be 


charged for a specified risk than its quality justifies. 
Therefore, any system of experience rate-making must 


be founded upon a subdivision or grading of risks 
as to quality in each class. 

The importance of grading was called to my atten 
tion very early in my insurance career and many 
years before any definite plan for experience rate 
making was formulated in my mind. As a _ special 
agent, in my inspection reports upon risks, I always 


reported to my companies an opinion as to the rate, 


—t— 


Sa 
Lire INSURANCE COMPANY 
OF BOSTON. MASSACHUSETTS 








The effect of such grading in one particy. 
lar class follows: 

The average cost for thirteen years of the 
business in that class without separation by grade 
was 281/ cents. When separated into its respective 
grades, the the ‘“‘good’’ grade 
cents, in the “fair” grade 30, cents, in the ‘“‘indifferen” 
grade 49 cents and in the “poor”? grade 89 cents, How 
useless would be the average rate of 28% 
self-evident. 

It was my hope that the National Board 
when adopting the original classification in 1914, wou! 


and poor. 
was as 
loss 


loss-cost in was 16 


cents over 
the whole class is 


earnest 


adopt also a system of grading, but the matter was 
left undecided. One step, however, was taken in that 
direction and is still continued—the grading of towns 
and cities “faccording to their fire devices and their 
physical condition.” local have also 
adopted for rate-making purposes a system of grat: 
ing of sprinklered business. 

Of course, classification of pezemiums and losses will 
give to the individual knowledge of 
whether each particular class is profitable or unproft: 
able, but there the value of such classitication ends; 
know to what extent its profits 


Several boards 


company a 


the company cannot 


or its losses have been made wn the poor business or 


the good. 
Believing, therefore, that the grading of risks is 
an essential part of a classification system for rate 
making purposes, I advocated, in the first edition of 
the “Experience Grading and Rating Schedule,” which 
was published by the National Board in 1915, the use 
of ten grades cf quality but in the revised edition, 
published by me in 1921, I proposed but five grades— 
viz.: excellent, average, indifferent and poor— 
believing that five would yield a sufficient 
variety of quality to bring satisfactory results. 
The be an innova 
tion with which the underwriter not only would have 


good, 
grades 
would 


introduction of grading 





line and quality of risk according to its grade of to become familiar, but the construction of grading 
acceptability. schedules would require able experts in_ the 
Upon becoming the United States manager of the business for securing the best results. In the re 
company which I served nearly twenty years, there vised editicn referred to I have suggested forms ot 
was established in one department a system of grad grading schedules and the method of their applice 
ing. Four grades were used—good, fair, indifferent tion, 
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Mora Hazarp 
In the grading of risks as to quality, another fea- 


ture is essential to experience rate-making—viz. : 
recognition of the moral hazard as well as the physical 
hazard, In using the words ‘‘moral hazard” I give 
to them a broader meaning that what we are apt to 
accord to them, for there is both a moral and an 
immoral hazard and I would by suitable schedule rec- 
the highest quality of mercantile strength and 


ognize : 2 ae 
so give equally just recognition to those 


standing and al 
whose financial standing was poor or whose record 


for fires was unsavory. I believe when rating a 
risk we should endeavor to make the rate express 
the degree of its desirability to the underwriter from 
every viewpoint. 

As property is rated to-day, if the physical condi- 
tin of a risk is of the best it receives the lowest 
rate irrespective of occupation, yet it may be occu- 
pied. by a party whose mercantile standing and fire 
record makes him well-nigh uninsurable. Such moral 
endition should be recognized in the rate, no less 
so, and indeed for the same reason, that such recogni- 
tian is given by the Mercantile Agency for credit 
purposes, A combined grading of the physical and 
fnancial qualities of a risk with due recognition of 
the fire record of its owner, if any, is entirely prac- 
ticable and by no means difficult. 


ExposurE Hazarp 


Loss-cost is made up of one, sometimes of two, 
but more often of three elements of hazard—inherent, 
internal exposure, external exposure. 

These are the primary divisions 
they will in turn be affected by puwDlic protection as 
measured through the classification of towns and cities, 
by classification according to occupancy hazard, by 
construction (fireproof, brick or frame) and by quality. 
In all respects the actual costs of these divisions of 
hazard when graded can be accurately obtained. 

When a tenant—say a drygoods store—is located in 
a building with other tenants and is in a district with 
other exposing buildings, it has besides its own haz- 
ard, the hazard of exposure from other tenants in the 
same building; also the external hazard from other 
buildings within burning distance. A building has 
no inherent hazard of its own but its fire hazard comes 
expusure—only an _ occu- 


of loss-cost but 


from internal or external 
pant has inherent hazard. 

It is a surprising fact that the fire underwriter is 
at present entirely ignorant of the costs of these three 
forms of fire-loss, although they represent the primary 
fre hazards. I am certain there would be no diffi- 
culty in the separation and tabulation of the costs 
of these three elements of fire hazard if risks are 
properly classified and graded. Let me give you a 
theoretical example of combined classified experience 
to better illustrate the indispensable character of 
grading risks as to quality and exposure hazard, 

Let us assume that we are to consider the experience 
of the companies upon retail clothing stocks in the 
United States, contained in brick buildings under fire 
department protection, according to class Number 114 
National Board classification: 

I have assumed that stocks in this class would be 
insured on an average from $5000 on the smallest 
stock to $500,000 on the..largest stock. The table 
here given as worked out, shows total amounts in- 
sured $1,250,000,000, 

CLASS 114—RETAIL STOCKS OF CLOTHING, 

ETC., IN BRICK BUILDINGS PROTECTED 


A Theoretical Table 
Amount 


Number Insurance Total 
of on Amounts 
Risks Each Insured Losses 
100 $500,060 $50,000,000 $100,000 
2,000 75,000 150,000,000 450,000 
5,000 50,000 250,000,000 1,000,000 
10.000 25,000 250,000,000 1,500,000 
15,000 15,000 225,000,000 1,890,000 
20,000 10,000 200,000,000 2,000,006 
95,000 5.000 125,000,000 1,500,000 
77,100 $1,250,000,000 $8,350,000 
584,500 
otal GaSe qnstaaWescwdeser oleeces —$8,934,500 


Average loss-cost 71 cents per $100. 
Add for estimated losses to occur on unexpired poli- 
cies 7 


per cent losses, 


In this as in all classified experience there would 
be many policies unexpired upon which further losses 
would be expected before their expiration; therefore, 
to provide for such losses 7 per cent of incurred losses 
has been added, making the total amount of losses in- 
to occur $8,934,500, or an 
of 71 cents per $100 of insurance, 

Now estimated 
amounts insured upon 77,100 separate risks. 


curred and average loss 


this experience is made up of the 
Such a 
number of clothing stocks though now classified under 


one head would differ more or less one from the other 


from best to poorest: 
First.—In their inherent hazard they would differ 
(a) As to their physical characteristicics; 
(b) As to the financial condition and standing 


of their owners; and 
(c) As to their fire records, if any. 
In each of these three respects there would be a wide 
difference between the poorest and the best. 
77,100 risks 
differing exposure haz- 


Second.—As to exposure hazard these 
would contain four groups of 
ard as follows: 

Group 1.—Small in number would consist cf single 
tenant risks with no external exposure; therefore risks 
having no hazard except their own inherent hazard. 

Group 2,—Likewise small in number—having their 
inherent from 
other tenants in same building but no external ex- 


posure, 


own hazard plus internal exposure 


2 


Group 3.—Likewise small in number; consisting of 
sole tenant risks but subject to loss from surrounding 
that is, having inherent hazard plus only 
external exposure, 

Group 4.—The largest group of ali, contained in 
buildings with other tenants and exposed to loss from 
surrounding property; thus having the three elementary 


property; 


fire hazards—viz., inherent, internal and external ex- 
posure. 

If those 77,100 risks could have been graded in re- 
spect to quality—first as to inherent hazard, and then 
as to the two forms of exposure hazard, the fire-costs 
of each of the four groups could have been readily 
separated and it would have been found that the loss- 
costs of the best and the poorest in each group were 
all very wide apart, even more so than in the case 
previously quoted where actual experience in four 
showed a_ difference the best and 
the poorest of from 16 cents to 89 cents, for in that 


grades between 


case the financial or fire records were not considered. 

The value, therefore, of an average fire-cost of 71 
cents of 77,100 clothing store risks of all kinds and 
descriptions as enumerated, may well be questioned. 
Indeed it is certain that a conglomerate loss- 
cost have no statistical value whatever. Un- 
less the conglomeration can be “‘unscrambled” into its 


such 
would 


several elements of quality and exposure it is a use 
less mixture, 

Using table, let us 
the heading and make it the experience upon buildings 
in which clothing, etc., is the sole or predominating 
occupancy as shown in the adjoining column. 

Furthermore, to obtain a correct loss-cost the actual 
amounts exposed to loss, would be the sum by which 


the same _ theoretical change 


the losses should be divided. The term for which 
a risk is written should be ignored when computing 
fire-costs. Loss has no relation to the term for 


which the policy is written. Whenever a loss occurs 
during any term the amount is limited to and cannot 
exceed the amount of the policy which was exposed 
to loss. 
AVERAGES 
In our consideration of this subject of experience 


tate-making we should keep closely in mind what 
experience is, In fire underwriting it is the price 
paid by the companies for their assumption of lia- 


bility for fire loss and that price is losses and ex- 
A broad average of loss experience is neces- 


penses. 
sary to secure safe and reliable loss-costs for rate- 
making purposes. 


To obtain proper averages, a sufficient number of 
equally important to amount of 
In view of the conflagration hazard, which is erratic 
from twenty to twenty- 


state- 


years is territory. 
times very 
five are none too much. 
ment is to be construed in a reasonable way. Using 
Colo- 


and at severe, 


years Of course my 


in part the words of a former Commissioner of 


rado—*I do not mean that after there has been 


TS 


a readjustment of rates, a community should wait 
twenty-five years for another readjustment. What I 
mean is, that after a lapse of time, say after five 
there should be another readjustment, based 
on the experience of the preceding twenty-five years.” 

In a record of twenty-two years’ experience of 
the stock companies, compiled from the reports of 
the New York Insurance Department and divided into 
the loss ratio for the first five-year period 
was 53 per cent; for the second 59 per cent; for 
the third 54 per cent; for the fourth 45 per cent, 
and for the last two years 59 per cent; the average 
loss ratio for the twenty-two years, including all con- 
flagration losses, was 52.82 

The variability of loss experience is evident, show- 
ing that even a five-year period would be insufficient 
for determining safe average experience. 


years, 


periods, 


per cent, 


WRITINGS 
To obtain average rates, whether for Nation, State 
the net amounts insured are 
unchanged in amount because of term of 


or class, written or 

needed, 

policy. 
Loss RESERVES 

To losses incurred must be added a reserve to cover 
losses to occur thereafter under unexpired policies. 
Otherwise the average rate or loss-cost will be inade- 
fluate and incorrect. 

For that purpose experience has shown that 55 per 
cent of the increase in premium reserve will on an 
average additional loss. This can be 
done in the case of national experience, but in class 
experience, where the amount of premium reserve re- 
quired is unknown, an arbitrary charge to losses must 
be made which shall be equivalent to the 55 per cent 
of premium reserve. It has been found that as an 
average over many years, if to the losses in each 
class a charge of 7 per cent be added, essentially 
will be accomplished as in the case 


cover such 


the same result 
of mass experience. 


A Brier REsuME 
Fire insurance rates can be determined from actual 
costs when the necessary data of writings and losses 
have been collected, but these data must be divided into 
classes and subdivided by grades. insured 
could well be collected, classified and graded by each 
tariff association or stamping office having jurisdiction 
and then forwarded in condensed aggregates to a cen- 
tral body—presumably to the actuarial bureau of the 


Amounts 


National Board, where all would be combined as 
United States experience. 
Losses wherever occurring in the United States 


are already being reported by the companies to the 
National Board. 

Whenever amounts insured (or writings) 
and losses are brought together and the loss-cost of 
and grade has been ascertained, 


those 
each class 
fire-cost experience will be ready for use by the rate- 
maker and rate-making will become simplicity itself. 
Rates so made will be derived from the United States 
experience of the companies regardless of State lines. 
To make such rates applicable, to risks in 
given State locations, they must be adjusted higher 
or lower to the actual experience of the State or 
States in the risks are located. 

It is presumed that these basic costs of fire-loss 
would be promulgated in book form to all rating 
organizations in much the same manner as tables of 


risks in 


however, 


which 


premium charges are published by the life com- 
panies. 
Grading schedules would be applied by the local 


inspector whose knowledge of the risk would qualify 
him, better than any one else, to both classify and 
grade each risk. 

The grading schedule would he _ referred 
agent, broker or company for explaining or checking 
up the rate, as now is done with the rating schedule. 

When experience rate-making established, 
preferred risks (preferred because extremely profitable) 
will then be unknown because every premium would 
consist of with 5 per cent profit. 

With the passing of preferred risks, excessive com- 
In that happy millen- 


to by 


becomes 


established costs 


missions would also take wing. 


nium, legislative investigation into the rates of fire 
insurance would cease and laws regulating same 
would become obsolete. 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1922 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets..... $6,847,520 
CR ..cscsccves.. TORQG00 
rer 575,698 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile insurance 


Let the Southern Serve You 











en 





COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















DINNER TO C. M. HANSEN 


Directors and Stockholders of Reinsurance 

Company Meet at Metropolitan Club 

J. G. White, president of the General Rein- 
surance Corporation, New York, gave a dinner 
in honor of Carl M. Hansen, vice-president and 
general manager of the company, at the Metro- 
politan Club, New York, on Wednesday even- 
ing, January 23. The dinner was attended by 
the directors and prominent stockholders of the 
company as well as by a number of prominent 
casualty and surety company officials and per- 
sonal friends of Mr. White and Mr. Hansen. 

The speakers of the evening were: E. M. 
Linville, president, New York Indemnity Com- 
pany; J. Scofield Rowe, vice-president, United 
States Fidelity and Guaranty Company; FE. A. 
St. John, president, National Surety Company, 
and C. H. Miller, prominently identified as a 
stockholder and director of the General Rein- 
surance Corporation, and Mr. Hansen. 

Mr. Linville spoke affectionately of his many 
years of personal knowledge of Mr. Hansen 
and the sterling qualities by which he had be- 
come recognized as one of the leading figures 
in the casualty and surety world. Mr. Rowe 
gave a very interesting discussion on the growth 
of casualty business in the United States and 
the fascination of the business as a life work. 
Mr. Rowe was followed by Mr. St. John, who 
outlined in a forceful manner the remarkable 
growth of the surety business in this country 
and its services to American business. To show 
the wide scope of the functions of the surety 
companies, he drew attention to the fact that 
they were often called upon to undertake con- 
struction and building operations on a very 
large where the contractors they had 
bonded failed to complete their contracts with- 
in the specified time or through financial difficul- 
ties were unable to proceed. 

One large contract, involving millions of 
dollars, which was undertaken and to which 
Mr. St. John drew attention, was the Shan- 
daken Tunnel in connection with the water sup- 
ply of New York city. He explained how, 
when the contractor failed in the undertaking 
there were two alternatives for the surety com- 
panies carrying the bonds to take—either to 
hand over a cheque to the City of New York 
for the amount of the bonds or undertake the 
the tunnel themselves. They 


scale, 


completion of 


decided on the second alternative, with the re. 
sult that the contract was completed in recorq 
time and water will be turned through the 
tunnel within a week. They anticipated th 
completion of the tunnel by eighteen months 
within the time they had been allowed whe, 
taking over the contract—splendid evidence of 
the wonderful efficiency of the organizations. 

Mr. Hansen in his remarks outlined briefly 
his early experiences in this country, drawing 
attention to the fact that the credit for success 
of immigrants coming here should not all be 
given to these immigrants, but rather to the 
United States and the wonderful opportunities 
presented here, and to the fact that American 
business men were always willing to bak 
initiative and ability when shown. 

The General Reinsurance Corporation, ac. 
cording to President White’s statement at the 
dinner, is starting the new year under very 
favorable auspices. The company is now estab- 
lished in its permanent quarters and with a 
very strong board of directors which will guide 
its destinies, together with the able and aggres- 
sive direct management, the future of the com- 
pany seems absolutely assured as a governing 
factor in the casualty and surety reinsurance 
markets in the United States. 

Among those present were: E. A. St. John, 
president, National Surety Company; E. M, 
Linville, president, New York Indemnity Com- 
pany; J. Scofield Rowe, vice-president, United 
States Fidelity and Guaranty Company; Charles 
D. Hilles, Dwight & Hilles, New York; H. L. 
Rodgers, Appleton & Cox; W. P. Lewis and 
C. H. Miller, Insurance Management Corpora- 
tion, Huntingdon, Pa.; Paul Bonynge, Bonynge 
& Barker, New York; J. G. White, president, 
and C. M. Hansen, vice-president, General Rein- 
surance Corporation. 

Appoints Agency in Bayonne 

The Gadek Realty Company of 387 Avenue 
E, Bayonne, N. J., have accepted an agency in 
Bayonne and vicinity for the Zurich General 
Accident and Liability Insurance Company, 
Limited. Joseph Gadek is the active manager 
of the agency and in less than three years has 
developed a substantial insurance business in 
Bayonne. Besides the Zurich, Mr. Gadek repre- 
sents the Travelers and the Amsterdam Cas- 
ualty Company. 














AMERICAN 
AUTOMOBILE 
INSURANCE COMPANY 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘All Kinds of Insurance 
on Automobiles’’ 
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Cc. H. BURRAS ELECTED 


Becomes President of Insurance Fed- 
eration of Illinois 





MEETING IS HELD IN CHICAGO 





Banquet at Hamilton Club a Feature— 
Prominent Insurance Men Heard on 
Business Problems—Retiring Presi- 
dent Heads Executive Committee 
The annual meeting of the Insurance [ed- 
eration of Illinois was held last week in con- 
nection with a banquet at the Hamilton Club, 
Chicago. Practically every phase of the insur- 
ance business in Illinois was represented, there 
being more than 600 company officials, execu- 
tives and agents present for one of the most 
enthusiastic gatherings of its kind ever held. 
The differing problems of the various classes 
of insurance came up for discussion during the 
evening and were dilated upon by speakers who 
were all men of prominence and standing in 
their respective fields. W. B. Flickinger, man- 
ager of the Philadelphia Fire and Marine, spoke 
on fire insurance; life insurance was dealt with 
by O. J. Arnold, secretary of the Illinois Life; 
and casualty lines were handled by Harve G. 
Badgerow, vice-president of the Continental 
Casualty. In addition, the agents of the State 
were heard from through their representative, 
John Lanphier, Jr., of Springfield, Ill, and the 
Insurance Federation of America was repre- 
sented by its secretary, J. T. Hutchinson, and 
by Albert Wold, editor of the ‘Federation 

News.” 

At the business session immediately follow- 
ing the banquet, Charles H. Burras, president 
of Joyce & Company, Chicago, and one of the 
best known surety men in the country, was 
unanimously elected president in place of Joseph 
FE. Callender, who retires from that post to be- 
come chairman of the executive committee. 
The choice of Mr. Burras was a happy one and 
will undoubtedly meet with the favor of all in- 
surance men in IIlinois. The retiring president, 
in a speech outlining the achievements of the 
past year, said that much legislation looking 
toward State or Government control of the busi- 
ness had been defeated, that the membership 
of the organization had increased eight fold in 
nine months and that the entire State had been 
divided into districts with a chairman in charge 
of each. Mr. Callender also made several sug- 
gestions regarding the conduct of the Federa- 
tion in future times and expressed a wish that 
continued co-operation be extended to it. 

The complete results of the election of officers 
are as follows: President, Charles H. Burras, 
Chicago. Chairman of the executive commit- 
tee, Joseph E. Callender, Chicago; vice-presi- 
dents, O. J. Arnold, Chicago; Joseph E. Callen- 
der, Chicago; Charles N. Gorham, Rockford; 
J. C. Harding, Chicago; John C. Lanphier, Jr.; 
Springfield; Charles W. Olson, Chicago; George 
D. Webb, Chicago. 

Directors, Harve G. Badgerow, Chicago; 
Herman Bartholomay, Chicago; George A. 
Binkert, Quincy; Fred Y. Coffin, Chicago; J. 
B. Comer, Aurora; Harry W. Cozad, Rock 


Island; Lyman M. Drake, Chicago; E. A. 
Ferguson, Chicago; Wade Fetzer, Chicago; W. 
B. Flickinger, Chicago; Edgar C. Fowler, Chi- 
cago; W. E. Hodnett, Lincoln, Neb.; Louis A. 
Howes, Peoria, Ill.; Louis J. Kempf, Chicago; 
J. D. Lateer, Chicago; N. C. McLean, East 
St. Louis; D. R. McLennan, Chicago; Harry 
C. McNamere, Chicago; Charles L. Ritter, 
Murphysboro; George Tramel, Chicago; R. W. 
Troxell and H. A. Yates of Springfield, II. 
Albany Legislation 

Axpany, N. Y.—January 30.—Insurance com- 
mittees are now beginning to function in both 
legislative branches, and favorable reports on 
several measures are looked for 
shortly. 

A bill introduced by Senator Reiburn aims 
to amend the labor law relative to fire hazards. 

Assemblyman Hutchinson has offered a bill 


pending 


amending section 86, insurance law, relative to 
the method of computing reserves of casualty 
or surety insurance companies. 

Amendments to the workmen’s compensation 
law have been proposed, as follows: 

Senator Reiburn, amending section 3, by 
making the law cover any employment in which 
two or more persons are engaged. The same 
measure also has been presented in the House 
by Assemblyman Rosenman. 

Senator Reiburn and Assemblyman Rosen- 
man likewise have introduced in their respec- 
tive Houses a bill amending section 3, by pro- 
viding for compensation for private chauffeurs. 

Assemblyman Rosenman has put in a bill, 
similar to one sponsored by Senator Reiburn 
and Assemblyman Conroy, amending sections 
12 and 20, providing for reducing the non-com- 
pensated waiting period after an accident from 
fourteen to seven days. 

Cannot Write Multiple Lines 

Lansinc, Micu., January 26.—Reciprocals 
are prohibited from writing multiple lines of 
insurance in Michigan as the result of an opin- 
‘on rendered to Insurance Commissioner L. T. 
Hands by the State attorney-general’s depart- 
ment. 

The American Auto Underwriters of Chicago 
had requested permission of the insurance de- 
partment to enter Michigan and write automo- 
hile, plate glass and workmen’s compensation in- 
surance. Mr. Hands was not clear as to whether 
this could be done and requested an opinion 
from the attorney-general. In part it follows: 


The chapter of the Michigan Insurance Code, 
to which you refer, authorizes the exchange of 
reciprocal or inter-insurance contracts. Sec- 
tion 1 of the chapter excepts life, health and 
accident insurance from the terms of said 
chapter, with the following proviso: 

“Provided, however, that indemnities against 
accidents may be exchanged between persons 
engaged in the same general line of employ- 
ment.” 

The proviso is significant in qualifying the 
exception so far as it applies to one of the 
excepted classes—accident insurance—by permit- 
ting reciprocal contracts with reference to such 
insurance only so far as they pertain to “the 
same general line of employment—’” plainly in- 
dicating an intent to limit reciprocal insurance 
to classes involving relative or corresponding 
hazards. 
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STANDARD ACCIDENT’S NEWARK 
BRANCH 
J. L. Martin Celebrates Reorganization of 
District by Dinner to Agents 

J. L. Martin, manager of the Newark, N. J., 
branch of the Standard Accident Insurance 
Company, gave a dinner at the Newark Athletic 
Club last week to the agents of that district. 
The occasion was the celebration of the reor- 
ganization of the Newark branch as a direct 
reporting office and about thirty-five men at- 
tended the gathering. Up to the present time 
the Newark branch of the Standard Accident 
has been attached to the New York city office. 

The meeting was most enthusiastic and after 
the dinner Manager Martin outlined the plans 
which had been made for the future and dis- 
cussed the problem of acquisition costs through- 
out that section. The home office was repre- 
sented by W. G. Curtis, supervisor of the 
Eastern field, who explained the opportunities 
for selling fidelity and surety bonds in New 
Jersey and gave some illustrations of the 
methods which will produce the best results 
in that territory. 


Change in Richmond Office of U. S. F. & G. 

Frank Tupwick, who has been in charge of 
the claim department of the Richmond, Va., 
branch office of the United States Fidelity and 
Guaranty Company has resigned, and has been 
succeeded by John May, transferred from the 
home office. Captain Boyd Perkins has also 
been transferred from Baltimore to Richmond, 
and has been made special agent. 
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panies is our specialty. 


CHICAGO 
INSURANCE EXCHANGE 





CASUALTY COMPANIES PAY! 


One of New York City’s ablest defense counsel was unable, in a recent 
prominent case, to prevent the rendering of a $100,000 verdict in a 
personal injury case against a Corporation. The tendency to exces- 
sive verdicts seems like a tide that can’t be stemmed. 


The only answer is more insurance. 


surer is in REINSURANCE. REINSURANCE for Casualty Com- 


EMPLOYERS INDEMNITY CORPORATION 


E. G. Trimble, President 
KANSAS CITY 


And the only safety for the in- 


NEW YORK 
50 Pine STREET 














Thursday 


«. 


FTE} 
aror ys 


wo 2f0a 
Jeary, 5 
= ~ » 
Pt Pr trek Coe A 
mun > ea ee 


Sa 
Yes 


DZ. 
ied 


SPLEGAE] 
Kd °@¢ 
SRSA Tee 


‘e 
AO 


SAE 
ee.’ 



































Rockford Life 
Insurance Company 


FINANCIAL STATEMENT JANUARY Ist, 1924 


ASSETS 

First Mortgage Loans......................$1,075,968.99 
Policy Loans and Premium Notes..... 99,840.06 
RUNNERS PRN See ee ere eye 2 6 ee 35,000.00 
Cash in Home Office and Banks............ 10,058.71 
Interest Due and Accrued...... 20,288.42 
Premiums Due and Deferred. .. 41,685.18 
AdiMeitier Assets.............+.. 28,099.51 

$1,310,940.87 
Less Non=Admitted Assets...... : 32,109.61 


$1,278,831.26 


LIABILITIES 
Legal Reserve for Protection of Policyholders $940,744.00 
Death Claims Due and Unpaid. perl None 
Death Claims Reported But No Proofs Re= 
RUE TN hte en te ohes Sek aston Gu SSA 1,000.00 
Tax Reserve.... Eee 6,278.62 
All Other Liabilities... 9,406.07 


SURPLUS TO PROTECT POLICY HOLDERS 321,402.57 


$1,278,831.26 


Home Office: Rockford Trust Building 


Good Openings for Representatives in 
Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan 


Apply Francis L. Brown, Vice Pres.-Secretary 
































“THE OPEN \74 
ROAD” € 


Gypsies are not the only ones— 


Keen business men, including 
Life Agents, hearken to the call 
of the open road. 











Especially when it is the road pn ee 
to promotion and greater earn- NEW HOME OF 
ings. THE PROVIDENT 





The driving energy behind the development of 
the Provident Life Department is constantly open- 
ing new roads to accomplishment and providing 
better and bigger things for Provident Life Men 
to do. 


That kind of an organization should appeal to 
wide awake Life Agents everywhere. 





Tre PROVIDENT 
LIFE AND ACCIDENT INSURANCE CoO. 
of CHATTANOOGA 
R. J. Macllelan, President. 


ESTABLISHED 1887 
LIFE ACCIDENT HEALTH 


W. C. Cartinhour, Secretary. 


LIABILITY 
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UNION INDEMNITY INCREASES 
CAPITAL 
Directors Vote and Subscribe Additional 
$500,000—Surplius Also Augmented— 
Three New Vice-Presidents Elected 


The board of directors of the Union In- 
demnity Company held its annual meeting at 
the Hotel Roosevelt in New Orleans last week 
and elected officers for the coming terms. All 
the present officers were re-elected and, in 
addition, Harold W. Newman, Henry M. 
Marshall and J. H. Knapp were made vice- 
presidents. Mr. Newman is a director of the 
company and is also president of the New 
Orleans Stock Exchange; Mr. Marshall was 
formerly associate manager of the Chicago 
branch of the United States Fidelity and Guar- 
anty; and Mr. Knapp also joined the Union 
Indemnity after service with the United States 
Fidelity and Guaranty. 

After President Moss had read the report 
of the year, a resolution was introduced to in- 
crease the capital stock by $500,000 and to 
augment the surplus by a like amount. The 
resolution was accepted without dissent and the 
entire new issue was oversubscribed by the 
directors themselves, subject to the rights of 
the stockholders to subscribe on a pro-rata basis. 
Payment for the new stock will bring the cap- 
ital of the Union Indemnity up to $2,000,000, 
the surplus will be about $1,150,000 and the 
combined resources approximately $7,000,000. 





WHO IS EDWARD A. COLLINS? 


Some Comments on the Man Behind the 
Direct Advertising Department of the 
National Surety 


The glory of a workman, like the “Honor of 
a soldier,” should be his most precious posses- 
sion. This glory consists in the certain knowl- 
edge that the task at hand has been well and 
fully accomplished. In the insurance business 
there is a definite place and need for men whose 
actions uphold this theory and whose accom- 
plishments bear it out. That is the belief of 
Edward A. Collins, assistant to Vice-President 
John L. Mee, and head of the direct ad- 
vertising department of the National Surety 
Company. 

Inquiry among his associates elicited 
interesting facts about the man whose efforts 
have done much toward keeping the agents of 
this great company constantly on the lookout 
“He is 
a stickler for accuracy,” said one. Another 
stated: “I’ve never gone to his department for 
assistance without getting what I wanted; and 
that within the time he had set. Either that, 
or he told me I could not have it, and that was 
final.” Still a third gave the opinion: “He 
has an enormous capacity for the most arduous 
tasks, yet, through it all, seems to find an equal 
amount of pleasure.” Bearing this angle of 
approach in mind, a representative of THE 
SPECTATOR called on Mr. Collins in his office 
on Albany street, New York city, and asked 
him about his reputation for work. He replied 


some 


for new ways of producing business. 





by quoting a familiar class-room ditty, which 
runs as follows: 


If a task is once begun, 
Never end it ’til it’s done. 

3e the labor great or small, 
Do it well or not at all. 


Mr. Collins isa man who has no respect for 
the worker who does things in a slipshod way, 
or, worse still, the person who makes prom- 





Epwarp A. CoLLIns 


Head of Direct Advertising, National Surety 
Company, New York 


ises but does not fulfill them. His penchant for 
accuracy was drilled into him by years of news- 
paper writing; beginning with the Providence 
(R. I.) Journal, where he spent eight years, 
and continuing for four years longer with the 
Providence News and the Courant. 
Desirous of engaging in the advertising field, 


Hartford 


he came to New York and was acquired by the 
National Surety Company to develop a direct 
department under John L. Mee, 
vice-president and superintendent of agencies. 


advertising 


His willingness to work has been responsible 
for his success in the insurance world, and the 
confidence which has been placed in him ap- 
pears to be more than justified by the value of 
his efforts to the company and the happiness 
ans satisfaction he himself derives from them. 
President St. John has twice commented per- 
sonally on the achievements of Mr. Collins in 
carrying out his advertising tasks and in ob- 
taining nation-wide publicity for the National 


Surety. 

Handicapped at the outset by lack of knowl- 
edge of the insurance business, Mr. Collins 
remedied this by constant study of the prob- 


lems of surety underwriting, and has become 
so thoroughly versed therein that he now oc- 
a desk in the agency department in 
Aside from 
his company interests, he is actively interested 
in the Insurance Advertising Conference and 
the Direct Mail Advertising Association, where 
his willingness and persistency are again mani- 
fest to his colleagues. 


aupies 
addition to his advertising duties. 





—A campaign for better health facilities in indus- 
trial Oklahoma City will be launched 
immediately by the health committee of the Chamber 


institutions in 


of Commerce. 
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Auto Rate Situation in Indiana Unsolved 

INDIANAPOLIS, INp., January 28.—Indiana 
automobile insurance companies, which are 
members of the Indiana inspection bureau, have 
not yet decided on what action will be taken 
in the situation which resulted from the re- 
fusal of Thomas S. McMurray, State Insurance 
Commissioner, to approve new schedules sub- 
mitted for fire and theft rates. Whether new 
schedules will be filed or the matter appealed 
to the courts will be determined at a confer- 
ence of representatives of the companies with 
Ek. M. Sellers, manager of the bureau. About 
175 companies are affiliated with the bureau. 

Mr. McMurray rejected the rates because 
they provided for an increase of approximately 
250 per cent in the rates in many cities of the 
State. The new schedules contained a 50 per 
cent reduction in the rates for Indianapolis and 
Terre Haute. 


Results of 1923 

7Etna Casualty and Surety Company, Hart- 
ford.—Assets, $18,990,653; surplus to policy- 
holders, $6,315,238. 

/Etna Life, Hartford—Assets, $224,647,206 ; 
surplus to policyholders, $27,783,880. 

Travelers Insurance Company, Hartford.— 
Assets, $286,092,880; surplus to policyholders, 
$25,326,190. 

Travelers Indemnity Company, Hartford — 
Assets, $10,867,617; surplus to policyholders, 
$2,033,619. 

Maryland Casualty Company, 
Assets, $31,319,882; 
$11,032,430. 


Baltimore.— 
surplus to policyholders, 


Merryfield-Smith Agency Appointment 


The National Surety Company announces the 
appointment of the Merryfield-Smith Agency 
as its representatives at Pottsville, Pa. Harvey 
J. Smith and Harry K. Merryfield, the prin- 
cipals in the agency, are well known through- 
out their community. Mr. Smith is very promi- 
nent in political circles, and adding to this 
the acquaintance and confidence that Mr. 
Merryfield enjoys in business fields, the result 
is an ideal combination for the solicitation of 
fidelity and surety lines. 


Richard H. Thompson Made a Director 


Richard H. Thompson, fourth vice-president 
of the Maryland Casualty Company, was 
elected a director of the Maryland Assurance 
Corporation at the annual meeting of the stock- 
holders of that organization, which was held 
last week. Mr. Thompson’s nomination for the 
post was carried to fill the vacancy caused by 
the resignation of John W. Donahue, resident 
vice-president at Philadelphia for the Mary- 
land Casualty. 


Becomes Resident Manager of Fidelity and 
Casualty in Indianapolis 
INDIANAPOLIS, IND., January 26—The Fidel- 
ity and Casualty ‘Company, with local offices at 
1415 Merchants Bank Indianapolis, 
has announced the appointment of Milford L. 
Johnson as resident manager of the company. 


3uilding, 
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Insurance Men! 


CAN YOU 
ORGANIZE AND 
FINANCE A 

BIG 

GENERAL AGENCY? 


IF SO,— 
WE WILL GIVE YOU 
A MASTER 
GENERAL AGENTS 
HOME OFFICE 
CONTRACT 

WITH FIRST YEAR 
AND RENEWAL 
COMMISSIONS 

THAT WILL ENABLE 
YOU TO SECURE 
THE BEST 
SOLICITORS 

[IN YOUR TERRITORY 


SS 
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Insurance in Force December 31, 1923 $56,564,537.01 
Insurance Gain in 1923...... 5,500, 193.00 


ain 


Ss 




















= 


THIS ADVERTISEMEM 




















ursday January 31, 1924 ¥ H E 2 PECTAT@ R 


—_— 





—_ i ——————_—— 














> 





ANAS, IND. 


Insurance Co. 








SS 


Y IAL STATEMENT 
ar Endember 31, 1923 





97,158.84 LIABILITIES 


Deposited with State Insurance Dept. 


for protection of all policyholders. . 





serve to Protect Policyholders in Case 


of Excess Mortality Claims....... 
Plies Linbities. nc .c ces ccna 
RPLUS TO POLICYHOLDERS. . 





Y7,,158.04 


$5,804,653.59 


100,000.00 
601,074.56 
591,430.69 





$7,097,158.84 











4,537.libain in Assets, 1923......... 
),193.0fain in Surplus, 1923....... 


= 2 , 


819,044.84 
127,822.59 








MENL NOT APPEAR AGAIN 














Insurance Men! 


THIS 
SUPER - GENEROUS 
CONTRACT 

IS OFFERED 

TO ONLY A FEW 
PROVEN SUCCESS- 
FUL LIFE MEN 
WHO HAVE AND CAN 
PERSONALLY WRITE 
A LARGE 
MONTHLY BUSINESS 
AND WHO CAN 
SELECT A FORCE OF 
REAL PRODUCING 
AGENTS 

A VERY FEW 

OF THESE 
CONTRACTS WILL 
BE RELEASED IN 
1924. 
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AMERICAN LIFE INSURANCE COMPANY, DETROIT, MICHIGAN 


Financial Statement December 3ist, 1923 








ASSETS LIABILITIES 

First Mortgages on Real Estate and Real Estate Bonds Reserve for all policies in force including disability 
(Worth in each instance double the amount loaned)..... $5,830,878.42 MOROEN oho. o alo giolecinvie tisie sisi pac Atloloit eine Hoan eelsiee Sea $7,250,167.03 
Policy Loans and Renewal Premium Notes (net)........ 1,331,848.15 Reserve for installment trust benefits not yet due...... 133,614.08 

Real Estate ($261,152.77 sold on contract).............+-- 334,304.59 Reserve for present value of disability benefits not yet 
Kcmere (it HANKS BE MILETESE) .. «25.0.5 6 510s oe woe 600 oo 5100 64:0. 016 242,929.92 CAG ooo ack. o4 Bele Velatede vei tiecls oben recofater eth eters iiew tei sneasteve/ares 48,195.77 
Ne re errr oer 12,062.99 Reserve for unpaid claims in course of adjustment... .. 35,191.00 

rE RN 5S sh oa cukinc eisse. ova 5 w-F wise ig 616 awn BYE oe 2,000.00 Reserve for premiums and interest paid in advance and 
Interest Due and Accrued..................-..2000. 142,468.83 dividends left on deposit......................0005. 46,300.32 

Deferred and Uncollected Premiums (net)........... 120,941.91 Reserve funds apportioned and set aside for annual 
Furniture, Underwriting Equipment, Fixtures and ROU MMMNRINMENI ECE RTs corcis Oreo oiacis canine fics Aceine meen 6,572.51 
Bamebes (AN Charged OF). . on... 5 ces ce os ccwies wens None Reserve for Agent’s credit balances..................... 6,207.77 
Dieter a SUB LOr MERIBTIOOS. ..... ow en cc ee res escesw sees None NRG RO RUM COT ERROR S555. 5.6 oo cck core sare, 0 orb ss Kate 69:4 8 EUR 28,069.90 
Non-admitted Assets........ BL chiar ma Gin iors Cee ae None Reserve for all other liabilities......................... 97,749.74 

a Reserve specially set aside by resolution of the Board of 
ETO TOO CRO Ae RO OR Se ARG SIE RE FS eT mii 6 & 3 42,362.86 
Capital and Starplus (act)... «6 5.5ccss ccc 60 6s 00.6000 ce ose 323,003.83 
MA Ra ois owen evn senda ncecndesuaiaeal $8,017,434.81 Ni cd ila inte dins can ea tescistaiaed SOR $8,017,434.81 
The Company’s Outstanding Insurance Account Now Amounts to (paid for Basis)... 0... 0c. cece eee $66,565,054 .87 
ee Get Mawpurces of The COMpONy AFC. won 6 ons we vos hee ke CREE NS h eer BON NK en ede es ena ee Chew aeae $ 8,017,434 .81 
The Policy Leeal Reserve Account Required by Law Amounts: to... 0... 0.65 bees ce we ceed ence dwes cee ee tee ews « $ 7,250,167 .03 
The Resources from Annual Income in 1923 were.............. ARG RT LEAR NS 4 ella na gti nike Ce har ira lege ee a gall $ 2,405,844 .43 
The Company Paid to Policyholders and Their Beneficiaries During the Year 1923............0.0.0...0....0200.0. $ 612,853.09 

The Sums Paid Policyholders and Their Beneficiaries from Organization to date Amount to..........$3,092,599 .51 
Amount Now Held for Protection and Benefit of Policyholders. Mees tar, Uae as a OE hte Ree ae re eR $8,017,434 .81 

Total Amount Paid To and Now Held For Benefit and Protection of Policyholders..........................00.. $11,110,034 .32 
New insurance Paid tor in Cash During the Vear ors «so. os ccc ese conus ba ods ws eben cesaine nena cence eer $11,828,590 .29 
Net Gain of Insurance In Force During the Year 1923 .............0........ ee eT NE A Ar eer. $ 5,580,161 .02 
Net Gain in Admitted Assets During the Year 1923................. Ale JA oh he faces GA ay any Sa SRE eee $ 1,032,623 .04 





At the beginning of the year 1923, the Company had an outstanding insurance account of $61,034,893.85. Of this 
amount of insurance to renew during the year, the terminations or waste were as follows: 


ae UE A RE RR a isl eihre oo. 50 5105 626005 4. 6 649 ai BOLE OIE SnTLS ie B98 Bie aes GSE RSS dom : 5.650% 
TERMINATED BY SURRENDER, 60.55 cc ccesdiwsscseses a atatslatecetst eee 2.277% 
TI Fe a tm ION oo ooo 5 Sos ole dias sree Stee pide get 6a Heese ce on he os 1.336 ‘6 
ee ea ee We Ea 5 5 voces, 041 0a. 6, iss oes nie lca wine's Ans 10d wieibleoe oh ees nee 509°; 
ee I 5 5s oe ese od ooo vives <oS sis wiewiaare etew ssi 040°6 
SAL PUD UR Rt I aig ois cg a scans oreca’ gare aVbipiie osotcl vio aged e)lt4 vids oi si8 satyleia ariare sieibicoe Saas 578% 
TOTAL TERMINATIONS PROM ALL CAUSES. 2.6.66 oice cece cae cae cectecue ceecasse 10.390 


From the above it will be seen that the wastage in the Company’s insurance account for twelve months ending with 
December 31, 1923, amounted to only 10.39%. 


WHEN YOUR COMPANY’S BUSINESS IS PERSISTENT YOUR RENEWAL AGENCY CONTRACT IS VALUABLE 

















UNITED LIFE AND ACCIDENT INSURANCE COMPANY 


CONCORD NEW HAMPSHIRE 
ANNUAL STATEMENT, JANUARY 1, 1924 
ASSETS LIABILITIES 
Realestate ..s.s.55--.- Meee ... $36,000.00 IRGSEINES 25s one eae a ae ee Ree aie $2,078,960.00 
Mortgages—Ist lien (Net) .. 1,792,930.35 Poliey’Claims............ or 50,966.96 
SOT tents MOANIS. ox ol 2 ols Se Gu sais 4,2 dae Age 6,616.82 Prem. & Int. paid in adv. 11,655.20 
Paley Woans.<... 6. s.5.6 ive 323,520:31 Iexp. & Taxes accrued.. 27,122.33 
Premium Notes (Net).... 18,485.99 Due Acents.........5.: 6,514.50 
SESS Rae ore ee ieee = 529,208.00 Other Liabilities...... 4,753.37 
Cash in Banks and Office. 70,874.27 —————~ 
Interest due and accrued 72,087.62 $2,179,782.36 
Net Uncoll. Premiums. . ~ 158,498.38 Capital Stock....... 500,000.00 
tier Astets....-+->+- 1,959.14 Surplus.......... 330,428.52 
$3,010,210.88 $3,010,210.88 
GROWTH OF COMPANY DURING 1923 

Total Regular Insurance Paid For......... . $10,829,464.00 

Total Group Reinsurance Paid For. 832,000.00 

Total Paid For Business................ $11,661,464.00 

Net Increase Tota! Insurance in Force.... 4,290,703.00 

INCREASE in Policyholders’ Reserves..... 409,825.71 

INCREASE in Net Surplus to Stockholders. . 64,682.09 

INCREASE in Admitted Assets............. 510,711.47 

INCREASE in Premium Income Earned..... 204,212.60 

INCREASE in Interest and Rents Earned...... 23,700.82 

[INCREASE 49 Potal Income... ....6 66.66 biweie 189,283.64 

Total to protect policyholders including surplus... : 2,910,766.29 

Total paid policyholders since organization (over). . 1,470,000.00 

Total Gneurance in Porce............ 66.026 ce eee 37,128,869.00 

OFFICERS 
ALZEN HOLLIS............ ....President & General Counsel JOHN V. HANNA .. Actuary & Asst. Secretary 
ROBERT J. MERRILL..... ...1st Vice President & Secretary ROBERT DOPLETCHER. «2... 2... ccc ce cece anes ... Asst. Treasurer 
JOHN B. JAMESON... ee : Sere, eee. Treasurer H. H. AMSDEN, M. D... ...,.. Asst. Medical Director 
EUGENE E. REED.......2nd Vice President & Supt. of Agencies MILES M. DAWSON ........Consulting Actuary 
ROBERT J. GRAVES, M.D........................Medical Director F. EDWARD RUSHLOW... .Manager, Claim Department 
DIRECTORS 
CLARENCE E. CARR JOHN B. JAMESON ROLLAND H. SPAULDING HENRY W. KEYES RICHARD W. SULLOWAY 
Ss. W. JAMESON CHARLES L. JACKMAN J. DUNCAN UPHAM ROBERT J. MERRILL BENJAMIN W. COUCH 


ALLEN HOLLIS EUGENE E. REED CHARLES E. TILTON JOHN V. HANNA HARRY G. EMMONS 
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NEW AMSTERDAM CASUALTY TO 
INCREASE CAPITAL 
Special Meeting Called to Vote on Addition 
of $250,000—Surplus to Be Aug= 
mented by $725,000 
The New Amsterdam Casualty Company, 
Baltimore, has called a 
stockholders for February 2 to consider and 


special meeting of 
yote upon a recommendation that the capital of 
the compaily be increased from $1,750,coo to 
¢ 900,000. The recommendation, made by the 
aie of directors, includes the issue of 25,000 
new shares with a par value of $10 each, which 
will be offered to shareholders of record on 
February 2 at $39. This will permit the addi- 
tion of $725,000 to the surplus. The com- 
pletion of the move will bring the net surplus 
to approximately $2,650,000 and the total assets 
to $13,250,000. 

The underwriting of such stock as is not 
taken by shareholders will be done by a syn- 
dicate, headed by the Equitable Trust Company, 
which has been formed for the purpose. The 
stock is to be paid for in full by March 1 
and the expiration of the right to subscribe is 
dated February 14. Dividends are now being 
paid at the rate of twenty-three per cent 
annually. 


Automobile Liability 
Talked Of 
Philadelphia insurance men have become quite 

alarmed at the possibility of the enactment of 


Compulsory Law 


compulsory automobile liability insurance laws 
at the next session of the Legislature. 
According to T. Henry Walnut, chairman 


of the Workmen’s Compensation Board for 





THE SPECTATOR 


Pennsylvania, approximately 80,000 employers 
in the State have not complied with the clause 
of the workmen’s compensation act requiring 


This 


clause provides a penalty for violence of one 


them to take out this form of insurance. 


dollar a day fine for every employee hired by 
the concern. At a meeting held recently with 
the insurance men here, Mr. Walnut asked their 
assistance and co-operation to see that the em- 
ployers of the city and State take out com- 
insurance as required by the law. 
company representatives agreed to 
this. Some of the labor 
throughout the State have also agreed to help 
and it is expected that within the next week or 


pensation 
Casualty 


assist in unions 


ten days every local union in Pennsylvania will 
have the matter before it for consideration, so 
that the members thereof may, in turn, take up 
the question with their employers. Insurance 
agents all over the State are being urged to 
co-operate in this movement. The small amount 
of commission paid for this class of business 
seems to be the only reason for lack of effort 
on the part of insurance men to go after the 
small compensation premiums. It is pointed 
out, however, that even though all of the esti- 
mated uninsured employers in the State would 
not exceed the minimum premium of ten dol- 
lars, eight hundred thousand dollars of work- 
men’s compensation premiums remain un- 


The 
men must ultimately secure by the handling of 


developed. other lines which insurance 
workmen’s compensation insurance should pay 
well for the effort. There can be no doubt of 
the advisability of the procedure and it will 
doubtless be immeasurable benefit to the com- 


panies and the agents. 





EXTRACTS FROM 1923 STATEMENTS OF CASUALTY AND MISCELLANEOUS INSURANCE 
COMPANIES 


Name and Location of Company 


Aetna Casualty & Surety, Hartford..... 
Automobile Ins. Co., Hartford 
Brotherhood Accident, Boston. ..........0000ceeeeeuee 
Bill Dog Atito, Washitigtot, Tl. « ...... 0: > oosceleneed gan 
Central Mutual Hail and Cyclone, Hortonville, Wis...... 


Columbus Mutual Life (Acc. Br.), Columbus, O 
Commonwealth Casualty, Philadelpitia... ... <. .- 6.66660 
Fidelity Title and Mortgage, Ridgewood, N. J 
Geugia Casualty, Macon, Ga... 2... .. sce cena ccucwe ws 
Home Title, Brooklyn, N. Y 


Integrity Title Ins. Trust, etc., PAC e rR oo. 6 55% ies 
Indemnity Ins. Co. of No. Amer., Phila... .. 2. ccccewee 
ansas Central Indemnity, Hutchinson................ 
Lawyers Westchester Mtge. & Title, White Plains, N. Y.. 

Lloyds Plate Glass, New York. ..........00.cee cee ; 
Loyal Protective, Boston: <cc.dehe bk ookcen de 

Madison County Mut. Auto., Edwardsville, Ill.. .. 

Marine Ins. Co., Toronto, Canada 

Maryland Casualty, Hal€imiore.. <i ceccs ceo c os 

Massachusetts Plate Glass, Boston 


Mercantile Trust Co., St. Louis 
Michigan Mutual Hail, Lansing....... : 
Mutual Plate Glass, Shelby, O......... 
National Casualty, Detroit........ te 
New Jersey Fidelity & P. G., Newark 


New York Plate Glass, New York........ 
Norwich Union Inde mnity, New York... 
cidgely Protective, Worcester, Mass........ , 
South Dakota Employers, Sioux Falls........ 
state Mutual Cyclone, Lapeer, Mich....... 


Transit Mutual, Boston......0.200s.0+0- 
tuted Casualty, Westfield, Mass... .. 
‘Tavelers Indemnity, Hartford. ees 

nited States Plate Glass, Phila. .... Bane 
éstern Surety, Sioux Was Se Dy 5.5 e008 


* Includes capital. 


Admitted Net Losses *Surplus to 
Assets Premiums Paid Policyholders 
Written 


$18,999,653 


$6,315,238 
16,505,486 


4,526,747 


$12,811,745 


390.536 "475,265 $258,689 220'760 
248,075 479,054 226,105 129,886 
27,020 21,117 CHS asks, 
5,231,740 60,157 28,610 881,525 
921,980 1,092,634 452,126 346,431 





1,291,248 42,109 Saeed ae 

2,549,604 2,750,157 1,304,388 

3,858,244 1,059 912 7,599 

POGUE) ~~ cG wopseta cle eaceaks 3,972,932 
317,137 7,293,144 aes 2,398,779 
163,985 68 432 32,158 120,485 


777 468 
1,973,990 


shana Nae ond ‘ a 660,742 
1,044,240 391,546 1,204,361 


739,458 1,013,008 616,978 371,738 
20,037 19,580 8,804 15,118 

: Pe 52,934 46,988 eT eS 
31,319,882 21,940,027 rey 11,032,439 
244,825 85,637 33,153 187,353 


67,560,862 ...... 


10,682,336 
sates 





: 56,176 "32,180 2 
" 198,173 91,980 13. 
637 ,707 1,323,014 588,447 : 


GOGE cee  Nincweiasers i; 

2,113,882 1,338,059 511,059 1,250,533 
2,791,206 ae ; ‘ 1,044,022 
648 ,602 1,167,955 779,541 330,354 
68 ,244 52,045 15,546 8,463 

150,314 199 435 >. ly 2) 
317,213 173,832 72,317 178,084 
209,093 88,210 43,250 185,185 
IOSGRGRE = —«_ beinee 86> Sco 2,933,619 
208 236 70,465 37 737 169,661 
525,488 142,846 73,919 380,579 





Casualty, Surety, Etc. 


COLUMBIA CASUALTY CHANGES 
Dunbar P. Spotts Made Superintendent of 
Contract Bonds—William J. Dormer 
Heads Fidelity and Surety Lines 
at Metropolitan Office 
The Columbia Casualty Company, New York, 
last week announced the appointment of Dun- 
bar P. Spotts to be superintendent of its con- 
tract bond department. Mr. Spotts had pre- 
viously been the contract bond underwriter for 
the Fidelity & Casualty Company, where he had 
served for about six years. His present con- 
nection with the Columbia Casualty enables that 
organization to carry out its plans for develop- 
ing a full equipment for the handling of all 

kinds of fidelity and surety business. 

Coincident with the announcement of Mr. 
Spotts’ advent the Columbia Casualty also in- 
dicated the appointment of William J. Dormer 
to be in charge of fidelity and surety lines at 
the New York metropolitan office. Mr. Dormer 
has had much experience in the transaction of 
such business and is well qualified to carry out 
the duties of his new post. 


G. F. MICHELBACHER BECOMES 
LECTURER 
Will Instruct Course in Workmen’s Com=- 
pensation at Columbia University in 
Addition to Present Duties 
G. F. Michelbacher, secretary and treasurer 
of the National Bureau of Casualty & Surety 
Underwriters, has been named as the instructor 
in a course to be Columbia 
University beginning February 6. The course 


new given at 


will consist of lectures on workmen’s com- 
pensation to be given in Room 615, Kent Hall, 
on Wednesday evenings, from 5:50 to 7:30 
P. M. 

The course is to include a consideration of 
industrial accidents and means of preventing 
them, employers’ liability, workmen's compensa- 
as now in force, principles of such 
classes of carriers 
handling these casualty risks and elements of 


tion acts 


insurance, manual rates, 


State supervision. The course promises to fill 
a widespread need and it is expected that the 
attendance will be large. 


American Surety Statement 

The statement of the American Surety Com- 
pany as of December 31, 1923, shows total 
assets of $16,992,806. The company has a 
capital of $5,000,000 and surplus and individed 
profits of $2,247,458. The company reports a 
reserve for unearned premiums of $5,416,762, 
a reserve for outstanding premiums of $503,139, 
and a reserve for contingent claims of $3,042,- 
710. 

The officers of the company are F. W. La 
Frentz, president, and R. R. Brown, first vice- 
president. 


J. Massey Johnson Goes to Denver 
J. Massey Johnson, former newspaper man 
United States 


Fidelity and Guaranty Company in Baltimore, 


and now connected with the 


has been transferred to the Denver office of that 
organization. Mr. Johnson’s many friends in 


Maryland predict a successful career for him 


in the West. 





Life Insurance 


THE SPECTATOR 


Thursday 








D. F. APPEL ELECTED 


Becomes President of New England 
Mutual Life at Recent Meeting 


ALFRED D. FOSTER MADE CHAIRMAN 
OF THE BOARD 


Change in Executive Responsibility Due 
to Rapid Growth of Company’s Busi- 
ness—Retiring Chief Also Heads 
Finance Committee 

Boston, MaAss., Jan. 29.—Daniel Frederick 
Appel, senior vice-president of the New Eng- 
land Mutual Life, was elected president of the 
company at a meeting of the directors held in 
this city yesterday. Alfred D. Foster, the re- 
tiring president, now becomes chairman of the 
board and chairman of the finance committee 
in charge of the organization’s monetary affairs. 
According to a statement made by officials, the 
rapid growth of the company’s business during 
the past five years rendered a change of execu- 
tive responsibility advisable and the move was 
therefore carried out. Mr. Foster came with the 
New England Mutual Life in 1880 and he and 
Mr. Appel have been intimately associated in 
the work of developing the company for nearly 
forty years. While it is not anticipated that he 
will relinquish his financial duties, he will be 
relieved of the burden of executive direction. 

The elected president of the New England 
Mutual Life is a man the major portion of 
whose entire career has been devoted to the 
insurance business. Born in Cumberland, Md., 
on June 24, 1857, Daniel Frederick Appel early 


took up that calling to which he was to give his 
unremitting efforts and attention. Entering 
the fire insurance field in 1875, he spent the 
next ten years as a local agent in Pennsylvania 





DaNniEL F. APPEL 
President, New Itngland Mutual Life Insurance 


Company, Boston, Mass. 


The success of 
consid- 


and as an agent in the West. 
his endeavors attracted the 
eration of several prominent companies and, 


favorable 


in March, 1885, he was appointed Indiana 
general agent for the New England Mutual 


Life. From that time on, the growth of the 
New England Mutual became a personal issue 
with him and to such a purpose did he make 
this felt that in March, 1895, he was called to 
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Extracts from the Statements of Life Companies for 1923 


The following figures from the statements of life insurance companies, covering the year 1923, have been 


compiled from returns made direct to the Spectator. 


Total 


NAME AND LOCATION OF COMPANY Income 


Agricultural, Bay City, Mich............. 96 
Amicable Life, Waco, Texas............ 1 Bee? r1 
Canada Jate; Toronto, Gan... .. ..cccersss 20,575,139 


1,876,753 


Central States, St. Louis, Mo............ 
8'186,128 


Confederation Life, Toronto, Can......... 


211,431 
1,037,800 
4,095,164 
1,005,779 


Equity Life, Toronto, Can.......... Le 
George Washington, Charleston, W. Va. .. 
Great Southern, Houston, Texas......... 
NTPs Ber loi. a Pc Ta 
National Life, Montpelier, Vt......... .. 
Northern States, Hammond, Ind......... 
Massachusetts Mutual, Springfield....... 
Ohio National, Cincinnati, O............. 





We 
43,847,541 
1,764,713 


Pan American, New Orleans, La.......... 3,971,266 
Provident Mutual, Philadelphia....... 32,469,000 
Reinsurance Life, Des Moines, Ia..... 416,215 
State Mutual, Worcester, Mass.......... 17,534,041 
Wisconsin Life, Madison...............+- 430,589 
Aetna Life, Hartford........ EAN Sen iis ig aha ere 
American Central, Indianapolis. barely $3,487,892 
American Life Reins., Dallas............. 423,962 
Atlantic Life, Richmond. .......cccceses 4,048,146 
aes NN, MUNN noise 4. ib vw! to'0:6 s\n ise e' 549,230 
Banik Savings, TOpeka ...650 csccsevesscs 


Bankers Life, Des Moines. .............. 
Commercial Life, Kansas City........... 
Gem City Life, Dayton, O. ... ...5...2 <0. 
International Life, St. Louis. .........0. 
Methodist Ministers, Boston............. 
Michigan Mutual, Detroit............... 
Lincoln Liberty, Lincoln, Nebr........... 
Midland Mutual, Columbus............. 
Penn Mutual, Philadelphia.............. 
ES Be CO | | eer 
Phradeiphia Tite, Phila. . ... 2. .scccc cece 
Phoenix Mutual, Hartford........... ... 18,577,218 
National Guardian, Madison............. 841,281 
Reliance Life, Pittsburgh................ 10,332,372 
Shenandoah Life, Roanoke, Va........... 909,020 
Southwestern Life, Dallas............. : 

Peelers. FAATESONG 6. :c:0.6.6.6:0.0.9.0:0.0 9:0: eons 
Victory National, Tampa, Fla............ 

* Includes capital stock. 


59,861,934 
3,229,780 


2,659,156 


*” 102,166 








Paid for *Surplus 
Insurance Insurance Admitted to Policy- 
Written Gained Assets holders 
$789,000 $1,244,359 $284,379 
8,562,125 5,583,586 5,134,246 1,644,434 





9,176,902 
506,354 
4,091,329 


51,454,080 
11,782,935 3,156,861 
31,778,949 13,571,022 


579,602 


1,035,457 





937,154 79,221 
5,405,537 2,983,916 3,309,461 354,674 
23,285,351 8,043,533 13,941,836 1,185,053 
5,393,613 940,467 3,055,493 227,219 
155,449,488 90,156,273 45,989,946 4,575,704 
60,299,451 30,873,874 89,212,325 5,493,711 
2,385,873 822,058 eo 8) ere rere 
167,418,905 116,066,387 182,613,798 9,386,842 
11,351,300 5,555,687 4,699 ,023 697 ,920 
30,551,281 17,928,133 12,304,384 1,703,471 
93,095,000 47,491,000 145,391,000 12,995,341 


1,354,143 
84,679,261 
1,147,258 


5,208,767 
32,805,806 
1,512,360 


14,557,160 
53,976,712 
2'520,751 


"5,828,039 
70,000 


$511,610,544 $22 
40,680,453 1 
18 452,340 
21,729,665 
5,888,662 


£647 ,296 
),395,055 





1,081,765 


2,882,000 2,641,750 483,085 
128,176,003 63,955,278 4,520,000 
955,500 73,994 46,798 
$35,784 281,978 


44,095,390 
247 500 
20,417,128 
4,543,604 


1,853,806 
35,425 
1,389,155 
169,071 





2,793,976 


10,658,436 6,727,807 530,684 
190,320,592 100,497,988 36,410,332 
19,680,508 12,357,233 


2,206,861 
26,492,389 
3,564,785 


12,748,312 
52,002,586 
5,667,842 
14,380,179 
37,249,800 
690,900,694 
774,000 





26,189,676 
2,019,089 
14,270,401 
286,092,880 
150,277 


7,432,120 
20,654,112 
381,893,502 
680,000 


792,445 
1,785,305 
25,326,190 


145,125 
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the home office in Boston to take the post of 
superintendent of agencies for the i te 
The soundness of his theories and his re 
in putting them into practice among the 
under his jurisdiction resulted in his Promotion 
in March, 1905, to the position of secretary of 
the New England Mutual Life. Three years 
later he became vice-president, and entered 
upon an executive career which culminate 
triumphantly at yesterday’s election, 

The New England Mutual Life, ag of De. 
cember 31, 1922, had total admitted assets of 
$127,906,788; a surplus of $6,938,719; reserves 
aggregating $112,656,362; and had approxi. 
mately 220,565 policies in force. 


New York Life’s Assets Exceed a Billion 

The balance sheet of the New York Life 
Insurance Company, as of January 1, 1924, 
shows that that company is now a billionnaire 
as regards assets, for its resources aggregate 
$1,003,773,762. Since its organization the com- 
pany has paid to and on account of policyhold- 
ers over $2,000,000,0c0. Among the outstand- 
ing features of the New York Life’s statement 
are the following items: Insurance in force, 
$4,300,c00,000—a gain of over $300,000,00:; 
new business in 1923 amounted to $693,000,000: 
admitted assets at market values, $1,003,773. 
762; unassigned surplus, $60,513,133. 

During 1923 the company made loans on bonds 
and mortgages to the extent of $87,362,087, and 
renewed such loans to the amount of $12,991, 
720. Investments in bonds of various classes 
g $43,816,340. The earning power 
f the invested assets was increased by new 
investments and reinvestments from 4.96 per 
cent to 5.06 per cent. President Darwin P. 
Kingsley and the other officers and directors of 
the New York Life, as well as its policyholders 
and agents, have ample reason to feel satisfied 
with the fine results of the company’s opera- 
tions last year. 


aggregated 


( 


Reserve Loan Life Meeting 

LAKELAND, FtLa., Jan. 30.—Guilford A. 
Deitch, general counsel, Reserve Loan Life 
Insurance Company of Indianapolis, is attend- 
ing several meetings of the company’s southern 
agents and a respresentative of THE SPECTATOR 
had the pleasure of being present at the meet- 
ing at Lakeland, Fla., January 29, held in Mr. 
Deitch’s honor. It was in charge of William E. 
Hand, general agent for South Florida. The 
following agents were present: H. C. Johnston, 
Chas. B. Ledbetter, L. E. Robinson, Mrs. 
Methel Kreuter, Miss Caroline Fritz, Mrs. 
Mary L. McKenzie, R. J. Howard, J. F. Cole- 
man, W. M. Stallings, R. S. Cornwall, J. M. 
Peeples, W. B. Luke. The meeting was also 
attended by the Rev. Dr. A. W. Lamar of 
Inverness, Fla., who for years conducted 4 
successful general agency at Nashville, Tenn. 

In the forenoon a business session was held 
in Mr. Hand’s offices, after which all had 
luncheon at the Thelma hotel. At the afternoon 
session several addresses were made, the prin- 
cipal ones by Mr. Deitch and Dr. Lamar. Mr. 
Deitch referred particularly to Mr. Hand's 
long and faithful service with the company. 
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MANAGEMENT SUSTAINED 


Stockholders of United Life & Acci- 
dent of Concord Support Present 
Officers 


COMPANY HAD PROSPEROUS YEAR 


President Praises Loyalty of Office and 
Field Staffs—Examination Discloses 
Company’s Soundness and Strength 
On January 24 the annual meeting of the 
stockholders of the United Life and Accident 
Insurance Company was held at its home office 
in Concord, N. H., and resulted in the unani- 
mous support of the present management by a 
vote of 14,454 shares out of a possible 20,000. 
No stock was voted by S. W. Jameson, the 
former president of the company, nor by the 
North Atlantic Securities Corporation, nor by 
anyone in their behalf. Mr. Jameson was 
present at the meeting but took no part therein ; 

he declined to vote, but entered no protest. 

President Allen Hollis presented a report 
to the stockholders which showed that, because 
of economy in management, increase in volume 
of business, reduced loss ratio and increase in 
invested reserves, there had been an increase of 
nearly $65,0co in the company’s surplus during 
the year 1923. Notwithstanding an increase of 
13 per cent in insurance in force, the addition 
of 20 per cent to income, and an increase of 24 
per cent in invested reserves, the expense of 
administration only grew to the extent of less 
than 4 per cent, and losses only increased 
3 per cent over those of 1922. New paid-for 
business last year aggregated $11,661,464—an 
increase of $1,517,287; and at the end of the 
year the total insurance in force was $37,128,860, 
including $31,404,369 of regular business and 
$5,724,500 of reinsurance business—a net gain 
of $4,280,703. 

In November, 1923, an examination of the 
company was made by the Insurance Depart- 
ments of Massachusetts, Oklahoma, Kansas and 
New Hampshire, and the examiners reported 
that “the facts and figures of this report clearly 
indicate the financial soundness and strength of 
the company. The company’s actuarial methods 
and practices are sound.” 

The financial statement of the company as 
of December 31, 1923, shows $3,010,211 of 
assets, a capital of $500,000, and a net surplus 
of $330,420, or a policyholders’ surplus of 
$830,429, after providing for a policy reserve 
of $2,078,960 and all other liabilities. Among 
the increases made were the following: In 
assets, $510,711; in surplus, $64,682; in policy- 
holders’ reserves, $409,826; in premium income 
earned, $204,213; in interest and rents earned, 
$23,701; in total income, $189,283. Since or- 
ganization the company has paid policyholders 
$1,470,000. In view of the very favorable re- 
sults last year, the directors have declared a 
dividend of 5 per cent to stockholders. All of 
the officers were re-elected. 

It will be remembered that in August, 1923, 
S. W. Jameson, the first president of the United 
Life and Accident, was ousted from that: office 
by the directors because of his efforts to obtain 


control of the company through the medium 
of the North Atlantic Securities Corporation, 
Allen Hollis having been elected president and 
Robert J. Merrill vice-president. The contest 
for control continued for several months, but 
the present administration was so successful in 
securing support, through the deposit of stock 
in a voting trust, that at the recent meeting 
nearly three-quarters of the stock was voted in 
its favor without active opposition. It can be 
safely stated that nothing is more sensitive to 
criticism or the effects of internal dissension 
than is a life insurance company; yet the 
United Life and Accident went through a 
heated controversy covering several months, 
and emerged therefrom showing gains all along 
the line. This is a remarkable record, and re- 
flects the greatest credit, not only upon the 
reputation and efficiency of the officers, but 
upon the loyalty and good sense of the field and 
office forces. As to this aspect of the matter, 
President Hollis says: 

It is fitting to make formal acknowledgment 
of the loyalty and devotion of the company’s 


employees and agents during these difficult 
months. It has been an unexampled demon- 


stration of loyalty, not to any individual or 
faction, but to the institution itself. The busi- 
ness has been promptly and efficiently dis- 
patched. The volume of new business has 
steadily increased. The prosperity which be- 
gan to show early in the year has continued, 
unaffected by any adverse circumstance. The 
company has proved its stability and strength. 
It has abundant resources, a sound organiza- 
tion, experienced and honest management, a 
competent and loyal agency force, and a home 
office staff of proved ability. Its future as a 
sound New England institution seems assured. 

The official staff of the company is now con- 
stituted as follows: President, Allen Hollis; 
first vice-president and secretary, Robert J. 
Merrill; treasurer, John B. Jameson; second 
vice-president and superintendent of agencies, 
Eugene E. Reed; medical director, Robert J. 
Graves, M. D.; actuary and assistant secretary, 
John V. Hanna; assistant treasurer, Robert D. 
Fletcher; assistant medical director, H. H. 
Amsden, M. D.; consulting actuary, Miles M. 
Dawson; manager, claim department, F. Ed- 
ward Rushlow. 


New and Retired Old Line Legal Reserve 
Life Companies 
LICENSED 1923 

Arkansas State Life 
Pine Bluff, Ark. 

Bankers National Life Insurance Company, 
Denver, Col. 

Benefit Association of Railway Employees, 
Chicago (formerly a fraternal society). 

Cosmopolitan Life Insurance Company, De- 
troit, Mich. 

Equitable Life and Casualty Insurance Cuv., 
Chicago, II. 

Farmers Union Mutual Life Insurance Com- 
pany, Des Moines, Iowa. 

Fidelity Life and Accident Insurance Com- 
pany, Louisville, Ky. 

Great Western Insurance 
Moines, Towa. 

National Equity Life Insurance Co., Little 
Rock, Ark. 

North American Reassurance Company, New 

Yorks Nz ¥. 


Insurance Company, 


Des 


Company, 
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Northwestern Union Life Insurance Com- 
pany, Ottawa, Illinois. 

Service Life Insurance Company, Lincoln, 
Neb. 

Southern Savings Life Insurance Company, 
Topeka, Kan. 

Travelers Mutual Life Insurance Company, 
Indianapolis, Ind. 

United States National Life and Casualty 
Company, Chicago, III. 

— Life Insurance Company, Chicago, 
Ill. 

Victory National Life Ins., Co., Tampa, Fla. 

Washington Life and Accident Company, 
Chicago, Ill. 


PROJECTED 1923 

Builders Mutual Life Ins. Co., Chicago, Ill. 

Chicago Life and Accident Company, Chi- 
cago, Ill. 

Empire Mutual 
Dallas, Tex. 

Farm Loan Life Ins. Co., Chicazo. 

ederal Life Insurance Company, Washing- 
ton; DC. 

Golden State Life Insurance Company, Los 
Angeles, Cal. 

Greensboro Mutual Life Insurance Company, 
Greensboro, N. C. 

Homestead Life Insurance Company, Chi- 
cago, Ill. 

Interstate Life Reinsurance Company, Hart- 
ford, Conn. 
a Life Insurance Company, Springfield, 


Life Insurance Company, 


Midwest Life and Casualty Co., Topeka. 
Mutual Interest Life Insurance Company, 
Omaha, Neb. 
oon Life Insurance Co., Newark, 
. ia Life Insurance Company, Santa Rosa, 
al. 

Roosevelt Life Insurance Company, St. Paul, 
Minn. 

Security Life Insurance Company, 
Okla. 
Standard Savings Life Insurance Company, 
Topeka, Kan. 
Life Co. 


Tulsa, 


Union Labor 
Moines, Ia. 

United American Life Insurance Company, 
Macon, Ga. 

United Life and Trust Co., Chicago, Ill. 

United Mutual Life Insurance Company, 
Dallas, Tex. 


Insurance Des 


RETIREMENTS AND CHANGES 1923 

American Bankers, Chicago: control pur- 
chased by Cloverleaf Life and Casualty, Jack- 
sonville. (Company to continue business.) 

Elgin Life Insurance Company, Elgin, IIL; 
taken over by American Bankers, Chicago. 

Fidelity Reserve Life Insurance Company, 
North Platte, Neb.; reinsured in Mountain 
States Life, Denver, Col. 


First National Life Insurance Company, 


Pierre, S. D.; purchased by Continental Life, 
St. Louis, Mo. (Company to continue busi- 
ness. ) 

lowa Life Insurance Company, Waterloo, 


Ta.; taken over by International Life and Trust, 
Moline, Tl. 

Indiana National Life Insurance Company, 
Indianapolis: taken over by Inter-Southern 
Life, Louisville, Ky. 


Liberty Life Insurance Company, Des 
Moines, Ta.; reinsured in State Life, Des 
Moines. Ta., which in turn consolidated with 


Roval Unicn Mutual Life, Des Moines, Ia. 
Marquette Life Insurance Company, Spring- 
field, 1ll.; consolidated with Mutual Life of 


Hlinois, Springfield. 

Merchants Life and Casualty Company, Min- 
neapolis, Minn., reinsured in Travelers Equi- 
table, Minneapolis, Minn. 

Mississippi Life Insurance Company, Mem- 
phis, Tenn.; receivership. 
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McGARITY’S RAPID PREMIUM CALCULATOR 
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e e 
For Instantly Giving One, 
3.05 7:625 18:28 22'875 30°30 38.125 i835 53.375 | 6 ° 
j "875 | 30.50 | 38. 5. ; 1.00 | 68.625 | 76.25 
12:20 | 24:40 | 33.69 | 48.8) | 61.00 | 73.20 | 85.40 | 97.60 |in9.80 (.22.00 Three and Five Year 
3.06 | 6.12 | 9.18 | 12.24 | 15.30 | 18.36 | 21.42 | 24.48 |'27.54 | 30.60 
8.06 | 7.65 | 15.30 | 22.95 | 30.60 | 38.25 | 45.90 | 53.55 | 61.20 | 68:85 | 76.50 


12.24 | 24.48 | 35.72 | 48.96 | 61.29 | 73.44 | 85.68 | 97:92 |110.16 122'4n Rates on Fire Insurance 


3.07 6.14 9.21 | 12.28 15.35 18.42 | 21.49 | 24.56 | 27.62 
3.07 | 7.675 | 15.35 | 23.025 | 30.70 | 33.375 | 46.05 | 53.725 | 61.40 | 69.075 


2.28 | 24°56 | 35.84 | 49-12 | 61:40 | 73.68 | 85.96 | 98.24 lio Policies of Any Given 


3.08 | 6.16 | 9.24 | 12.32 | 15.40 | 18.48 
3.08 | 7.70 | 15.40 | 23.10 | 30.80 | 38.50 | 43.20 
12.32 | 24.64 | 35.96 | 49.28 | 61.60 | 73.92 
3.09 | 6.18 | 9.27 | 12.36 | 15.45 | 18.54 
3.09} 7.725 | 15.45 | 23.175/ 30.90 | 38.625 | 46°35 
12.36 | 24.72 | 37:08 | 49.44 | 61.80 | 74.16 | 


21.35 | 24.40 | 27.45 | 30.50 
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na} feice 125,12" Small the Amount of the policy, 


12.44 | 24'88 | 37.32 | 4° 


aan) tap | 825 1208 the Premium is Immediately Available. 
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This calculator is designed for the use of fire insurance companies, agents and brokers. 
It calculates premiums in as little time as possible and at the same time guarantees accuracy. 
The figures from 1 to 10 at the top of the page represent the same number hundreds. The 
Rate appears on the extreme left hand column. Each square contains three lines of figures. 
The first represents l-year policies written at 1 time the annual rate. The second represents 3 
years policies written at 214 timestheannualrate. The third represents 5 year policies written 
at 4 times the annual rate. For multiples of ten move the decimal one place to the right. To 
obtain the premium for thousands and hundreds it is necessary to take the premiums for the 
thousands and hundreds and add them together. 


= This wonderfully convenient device contains 32 pages bound in very durable flexible 
cover attractively imprinted with gold lettering. 


Every man who quotes a fire insurance rate should have this book. 


PRICE PER COPY $1.00 


PRICES IN WHOLESALE QUANTITIES 


RE BPS Sc Scio sc cuicotist eed $11.40 BODICR DIOS q.6. 555 sc68isc See ee Os $80.00 
BOE” aidris me assisly crews 22.50 Be Mere caine rasa one es 175.00 
BE irchsin etudiiete ose atlas 42.50 SRR tree livers are ttotcoirc rae ern aE 300.00 


Write for prices in larger quantities 
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National Life Insurance Company of South- 
west; merged with Two Republics Life, El 
Paso, Tex. | : 

Niagara Life Insurance Company, Buffalo; 
liquidated by New York Insurance  Depart- 
ment; business reinsured by Metropolitan Life. 

Northeastern Life Insurance Company, Con- 
cord, N. H.; voluntary dissoiution. 

Peoples Life Insurance Company, Baltimore, 
Md. ; receivership. 
~ Pheenix National Life Insurance Company, 
Phenix, Ariz.; consolidated with Mountain 
States Life, Denver, Col. 

Public Life and Accident Company, Chat- 
tanooga, Tenn.; purchased by Southern Insur- 
ance Company, Nashville, Tenn. 

Standard Benefit Society, Baltimore, Md.; 
purchased by National Benefit, Washington, 


te 
ae Life Insurance Company, Atlanta, 
Ga.; receivership. 

State Life Insurance Company, Des Moines, 
la.: consolidated with Royal Union Mutual 
Life, Des Moines, under title Royal Union Life 
Insurance Company. 

Twin City Life Insurance Company, St. 
Paul, Minn.; reinsured in Midland Insurance 
Company, St. Paul. 





WINTHROP M. CRANE ELECTED 
PRESIDENT 
Succeeds George H. Taylor as Head of 

Berkshire Life—Is Prominent Mass-= 

achusetts Business Man 

Winthrop M. Crane, wealthy paper manufac- 
turer of Dalton, Mass., and son of the late 
United States Senator Winthrop Murray Crane, 
was elected president of the Berkshire Life In- 
surance Company, Pittsfield, last week. Mr. 
Crane succeeds George H. Taylor, who was 
made president of the company last August 
after the death of William D. Wyman, but 
who has now resigned the post. 

Mr. Crane has had an extensive experience 
in business and financial circles. He graduated 
from Yale University in 1904, and went into 
his father’s mills to learn the operations of 
the industry and the process of making gov- 
ernment note paper. Mr. Crane is forty-four 
years of age, and is a director of the American 
Bank Note Company, the Otis Elevator Com- 
pany and the Agricultural National Bank of 
Pittsfield. 


Fine Record of Reserve Loan Life 

Excellent gains were recorded during last 
year by the Reserve Loan Life Insurance Com- 
pany of Indianapolis, it having increased its 
insurance in force by $5,500,193, at the same 
time adding $819,045 to its assets, and increas- 
ing its surplus by the sum of $127,823. As of 
December 31, 1923, the company’s statement 
shows $7,097,159 of admitted assets, of whith 
amount $5,804,654 is deposited with the State 
Insurance Department for the protection of all 
policvholders. In addition to a reserve of $601,- 
075 for other liabilities, the company provides 
a reserve of $100,000 to care for any possible 
call upon its funds by reason of excessive 
mortality, and still shows the handsome sum of 
$501,431 of surplus to policyholders. The offi- 
cers of this progressive company are: Presi- 
dent, Chalmers Brown; vice-president and 
treasurer, W. R. Zulich; vice-president, E. A. 
Bellis : secretary, G. L. Stayman; assistant 
Secretary and general counsel, G. A. Deitch. 


F. J. HAIGHT MAKES STATEMENT 


Describes Audit Made of Books of Hawkins 
Mortgage Company 

Because of the fact that certain parties identi- 
fied with the Hawkins Mortgage Company of 
Portland, Ind., have been indicted for alleged 
improper use of the mails, and Frank J. Haight 
of Indianapolis, and two of his trusted asso- 
ciates were included in the indictment, on ac- 
count of their having conducted an audit of 
the company’s books, Mr. Haight has prepared 
the following statement describing the nature 
of the work done by his organization for the 
Hawkins Mortgage Co.: 


For the information of my friends, I desire 
to make the following statement: 

In the year 1922 this office was employed to 
make an audit of the books of the Hawkins 
Mortgage Company of Portland, Ind. Two of 
my most competent and trusted associates had 
charge of the work. Personally I did practi- 
cally nothing on it. We were employed simply 
to make an audit of the books and to report 
the condition of the company as indicated by 
the books. We were employed by the officers 
of the company to make a report to the 
directors. We were not employed to make an 
appraisal of the assets of the concern and made 
no attempt whatever to make such an appraisal. 
\e made an audit, nothing more. 

Our report was not a favorable one—in 
fact we considered it a rather harsh criticism 
of the company from many angles. Of course 
we showed the assets and liabilities as they were 
carried on the books of the company. The 
principal assets of the company consisted of 
stock in many subsidiary corporations. We 
had no means of ascertaining the value of this 
stock and we did not make any statement as 
to what the stock was worth. The only state- 
men we made was as to how it was carried 
on the books of the company. As an indica- 
tion of the nature of this report I desire to 
state that at least one State (Georgia) refused 
to grant the company a license to sell stock in 
that State on the strength of the information 
contained in our report. 

The Federal Grand Jury has indicted the 
officers of the company and a number of other 
people more or less remotely connected with 
the company, including Mr. Willis and myself, 
charging a conspiracy to violate the postal laws 
by using the mail to defraud. Neither myself 
nor any one connected with this office had 
anything whatever to do with the sale of stock. 
We were simply employed by the officers of 
the company to make an audit of the book, 
which we did and reported the facts as we 
found them on the books. As stated we did 
not attempt to pass on the value of the assets 
nor were we employed for that purpose. Our 
report clearly states that we were simply re- 
porting the condition ‘fas shown by the books.” 
This report was not made by us for stock sell- 
ing or publicity purposes, but was an ordinary 
audit made for the company from its books 
and records. I am absolutely confident of the 
outcome of this trouble. We have done nothing 
criminal nor improper. 

I ask my friends to withhold judgment un- 
til the matter can be properly presented in court. 


This explanation shows that Mr. Haight 
merely responded to a request to check over 
the records of the Hawkins Mortgage Com- 
pany just as any public accountant or auditor 
would respond to a similar request from any 
reputable business house. 

Some months ago, it was understood that the 
Hawkins Mortgage Company was trying to 
secure control of the Indiana National Life 











Stephen M. Babbit 


President 


HUTCHINSON KANSAS 




















Insurance Company, which was later reinsured 
in the Inter-Southern Life of Louisville. 


Kansas City Life’s Big Increase 

Large gains were made in the chief items 
indicating progress by the Kansas City Life 
Insurance Company of Kansas City, Mo., dur- 
ing the past year. Among the gains noted on 
comparing the statement as of December 31, 
1923, with that rendered a year. earlier are the 
following: In assets, $4,088,774; in surplus to 
protect policy contracts, $652,675; in number 
of policies in force, nearly $10,000; in insur- 
ance in force, about $27,000,000; in new busi- 
ness, nearly $8,000,000. 

The Kansas City Life now has resources 
exceeding $30,000,000; its paid-up capital is 
$500,000; it has surplus assigned to annual and 
deferred dividend policies of $1,912,506, and un- 
assigned surplus, $1,983,667, so that its total 
surplus to protect policy contracts is $4,396,- 
173. Last year the company’s new business fell 
but a little short of $60,000,000, and it closed 
the year with about 120,000 policies in force, 
representing over $261,000,000 of insurance. 
The company is operating in twenty-eight 
States, and is now constructing a new home 
office building for its own sole use. 

President J. B. Reynolds and his able staff of 
officers are to be congratulated upon the fine 
outcome of the year’s work. 


Results of 1923 

7Etna Life, Hartford.—Assets, $224,647,206; 
increase, $17,605,517; surplus to policysolders, 
$27,783,889; increase, $2,558,666; new paid-for 
life business, $511,610,544; life insurance in 
force, $1,593,588,750; increase, $259,560,242. 

Reserve Loan Life, Indianapolis——Assets, $7,- 
097,159; increase, $819,045; surplus, $501,431; 
increase, $127,823; insurance in force, $56,564,- 
537; increase, $5,500,193. 

Rockford Life, Rockford, I1!—Assets, $r1,- 
278,831; increase, $178,000; surplus, $321,403; 
increase, $19,000. 

Travelers, Hartford.—Assets, $286,092,880; 
increase, about $36,000,000; surplus to policy- 
holders, $25,326,190; increase, over $5,000,000. 





THE SPECTATOR Thursday 























KANSAS CITY LIFE INSURANCE CO. 


KANSAS CITY, MISSOURI 





Extracts from Financial Statement December 31, 1923 

















ASSETS LIABILITIES 
First Mortgage Real Estate Legal Reserve for all Benefits . $24,706,082 .87 
NN I io ot ss aa $20,091,533 .32 Present Value Installments, 
Loans to Policyholders........ 6,029,741 .27 ean Lee aes See a 
Reported Death Claims...... 201,548 .85 
Real Estate Owned.......... 866,907 .30 Set aside for 1924 Taxes...... 175,000.00 
Ne ein ok esa eee Oo 618,965.00 Interest and Premiums Paid in 
Collateral Loans............. 20,361.60 — ee” ye 190,912.69 
‘ Ww notes 
ree 961,103.86 = eae 22,565.53 
Accrued Interest on Invest- Unpaid accounts and bills... .. 22,430.79 
EE PCE TOTES ee ere 710,651.28 oe Agency Conference 
re a ne RPOUSE< . 6 os see ence csees: 25,000.00 
Companies on losses reported 25,000 . 00 Paid-up Capital. . $500,000.00 
Surplus assigned 
Market Value of Stock over to annual and 
ee 1,540.00 deferred _ divi- 
Net Deferred Premiums in dend policies. . $1,912,506. 16 
Course of Collection....... 814,071.51 Unassigned — sur- 
Annee $1,983,667 .22 
ee $30,139,875. 14 
Total Surplus to Protect 
Credits and Deductions...... 122,737 .92 Policy Contracts........:.. $4,396,173 .38 
Admitted Assets.............$30,017,137 .22 Ws bx ood ws ean ees $30,017,137 .22 
NUMBER OF POLICIES OUTSTANDING...... 119,986 
Se $261,572,455.00 
| Oe: $59,554,417.00 





Organized and Doing Business in Twenty-eight States. 

Building a new Home Office at 3520 Broadway to be occupied exclusively by the company 
Building a Company to meet the Highest Ideals of Insurance Service. 

Our Loyal Sales Force Accomplishing Greater Results Each Year. 








C. N. SEARS, Secretary. J. B. REYNOLDS, President. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








The Home Life of New York 


The sixty-fourth annual statement of the 
Home Life Insurance Company of New York 
has in it many items which warrant the con- 
tinuation of the reputation it bears as one of 
the strongest life insurance companies doing 
business in the United States. One of the 
oldest life insurance companies in the coun- 
try it has through sound and conservative prac- 
tices retained the high standard it has had from 
its beginning and under capable and experienced 
management has maintained its position in the 
generally rapid progress made by the leading 
life insurance companies. 

The result of achievements during the year 
1923 as shown by the statement of January 
I, 1924, proves that in every item of impor- 
tance marked increases have been made. The 
admitted assets amounted to $48,655,220, which 
represents an increase during the year of $2,- 
401,507. These assets are well invested in 
bonds, stocks and mortgages yielding a good 
rate of interest income. Chief among the in- 
vestments in the annual statement are United 
States Government bonds amounting to $6,- 
080,666; other bonds and stocks $10,614,452; 
loans on bonds $10,463,940; real estate $1,500,- 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 











000; loans to policyholders $9,255,772; other 
assets $1,740,392. Among the liabilities the 
principal one is naturally the item of insurance 
reserve fund, amounting to $42,326,319. Other 
liabilities noted are the reserve for deferred 
dividends of $1,473,347; reserve for other lia- 
bilities $2,840,060, while the contingent reserve 
fund was $2,015,496, or about $300,000 more 
than that reserve of the corresponding date 
last year. 

There was a gain in insurance in force during 
the year amounting to $15,210,158, making the 
total insurance outstanding on December 31 last 
$247,373,210. 

The Home Life has for years operated under 
a normal expense ratio and with a careful selec- 
tion of risks has attained a low record of 
mortality. These two factors coupled with 
substantial interest earnings on its investments 
has enabled the company to furnish protection 
to policyholders at reasonably low cost. 

During the past year the Home Life has 
assured itself of continued prosperity by the 
selection as its president of Ethelbert Ide Low, 
to succeed William A. Marshall, who retired on 
December 31 to become chairman of the board 
of directors. 


The Ford Attack on Life Insurance 
[To the Editor of THE SpPEcTATOR] 


Answering your telegram in regard to the 
articles by J. V. Nash, in the Dearborn Inde- 
pendent, I can give you only my personal opin- 
ion and judgment. I am of the opinion that 
these articles will not attract very much atten- 
tion, unless the people in the life insurance 
business, themselves, bring about that indirect 
advertising for Mr. Ford, which always has 
been his cleverest method of obtaining publicity 
without cost to himself. 

The article has attracted comparatively little 
attention here in Detroit, and no attention at 
all except among the people engaged in the life 
insurance business, themselves. In the first 
place, the actual bona-fide circulation of the 
Dearborn Independent is not large. 

Perhaps you are unaware as to the methods 
they have pursued to secure an actual circula- 
tion. If not, inquire of some Ford dealer, with 
whom you have personal relationship. It is 
pretty well understood here in Detroit that 
Mr. Ford does not even read the magazine 
after it is published, to say nothing of having 
any direct supervision of the matter which ap- 


pears in the magazine. 


29 


The first article by J. V. Nash seems to me 
to be so ridiculously inane as to make it unwise 
to dignify the errors by corrections. 

I want to thank you for the honor you pay 
me in the request made in your telegram. I wish 
to commend your prompt decision to meet and 
oppose attacks of this nature, and I hope that 
in expressing my opinion on the subject, I will 
not be misunderstood, by you. It is not any 
lack of appreciation of your friendliness to life 
insurance, or any question at all as to your 
capacity and ability to refute the silly accusa- 
tions made in J. V. Nash’s article, but simply 
my conception of what is best to be done for 
life insurance in the existing difficulty. 

Homer Guck. 

Detroit, Mich., January 24, 1924. 


One Hundred Ways of Canvassing 


In Tue SpecTaTor of January 24 appeared an 
article on William Alexander’s forthcoming 
book, One Hundred Ways of Canvassing for 
Life Insurance, containing endorsements from 
a number of prominent life underwriters who 
have read the advance proofs of the new pub- 
lication. To these endorsements may be added 
the following by William Thornton, teacher 
of the William and Mary College and Univer- 
sity of Virginia class on life insurance, in 
Richmond: 

I am frank to say that as much as I like the 
other books in Mr. Alexander’s educational 
series, I think One Hundred Ways of Can- 
vassing is the best of all. It is more easily read 
than some of our contemporary insurance litera- 
ture, and I believe Mr. Alexander’s many read- 
ers will draw great enthusiasm from it. 
predict a large sale for the book. 


The price of the book will be $3.50 per copy. 





American Life 
Reinsurance Co 


PERMANENT OFFICES 


DALLAS 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LASALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D. STRUDELL, Secretary 
MORTON BIGGER, Ass’t Secretary 
BERT H. ZAHNER, Chicago Mgr. 
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- THE RECORD 
 ’s ANNUAL STATEMENT, DECEMBER 31, 1923 
sal 
7 ADMITTED ASSETS LIABILITIES 
First Mortgage Loans................ $8,942,414.10 Legal Reserve on All Outstanding Pol- 
errr Fr eer 87,930.78 ee ene ee rere oie Ne $12,321,166. 46 
Policy Loans and Premium Notes Reserve for Death Losses Incurred 
(Within Reserve).................. 3,753,511.94 (Proofs not yet received).......... 139,804.00 
Interest Due and Accrued............ 290,632.11 Reserve for Interest and Premiums 
Due from Reinsurance Companies..... 7,732.82 ANE 4 OTRO oie so oie oc cee: 127,937.90 
All Other PAGGRES Soo Lehi aston Tae 248,536. 11 Reserve for Sundry Liabilities........ 57,874.59 
CONS ce Tee Ec) |r rr rr 611,078.54 Surplus to Policyholders— 
Capital Stock......... $600,000. 00 
Unassigned Funds.... 585,053.45 
Special Funds........ 110,000. 00 
1,295,053 .45 
$13,941,836.40 $13,941,836.40 
In Admitted Assets..................... $1,807,087.33 
GAIN ; In Insurance in Force................... 8,176,192.00 
In Surplus to Policyholders............. 309,804.62 


INSURANCE IN FORCE, $115,651,301.00 
ACKNOWLEDGMENT 


To its policyholders and friends, and to the men who carry its business into the field, the company acknowl- 
edges indebtedness and appreciation for the fullness of success which has come to it in 1923 and past years. Its 
endeavors to merit the confidence and support of these friends and policyholders will continue, unabated, through 


the years to come. 
THE FUTURE 
In the future, as in the past, the company will offer to those who desire to increase present insurance or to 
invest in new insurance, an attractive line of policies which cover every contingency of life, death and disability. 
Its policies will, at all times, be adapted to new requirements of modern business and family protection. And to 
old and present policyholders will always be accorded such opportunities as the future may develop. 


OFFICERS AND DIRECTORS 


E. P. GREENWOOD DR. JOE E. DANIEL T. S. REED 
President Medical Director President T. S. Reed Wholesale 
Grocery Company 
W. S. HORNE 
L. S. ADAMS Beaumont, Texas 


: ; Secretary and Assistant Treasurer 
Vice-President and Treasurer 


A. C. NICHOLSON : J.T. SCOTT 
F. W. GRIFFIN Manager Investment Dept. President First National Bank 
Vice-President and Manager of DR. D. L. BETTISON Houston, Texas 
+ : Boe ee On 
eer Dallas, Texas VINSON, ELKINS, WOOD AND 
J. C. CAMERON J. A. ELKINS SWEETON 
Vice-President and Actuary Houston, Texas General Counsel 
SALESMEN attractive line of policies and desirable commission contracts 


= ee Ae : i : direct with the home office. 
The company seeks representatives whose character and 


ability entitles them to association with Great Southern Life THE GREAT SOUTHERN PLAN 

Insurance Company’s organization of high-class, intelligent and 

courteous salesmen—the men who have been so largely re- In those territories where it has no representation, Great 
sponsible for the splendid success which has come to the Southern Life Insurance Company offers young men of no life 
company. : insurance experience an unusual opportunity — a course of 


To these men the company offers an efficient and cooperative study and training in life insurance fundamentals. 


home office service, a liberal consideration of their problems, an A Booklet will be sent upon request. 


For further information address 


GREAT SOUTHERN LIFE INSURANCE COMPANY, Houston-Dallas, Texas 
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WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois, 
Iowa, Idaho, Kansas, Minnesota, 
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Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania. South Dakota, 
fr Utah, Washington and Wyoming. 


Vice-Pres. and Gen. Mgr. 


TRUE UNCAPHER 








AMERICAN BANKERS GETS ELGIN LIFE 
Reinsures Outstanding Business and Votes 
to Increase Its Own Facilities and 
Capital 
The stockholders of the American Bankers 
Insurance Company, Chicago, recently held a 
special meeting, at which it was voted to re- 
insure the outstanding business of the Elgin 
Life of Elgin, Ill. More than eighty per cent 
of the stock was represented either in person 
or by proxy and the proposals made by the new 
administration were unanimously approved. 
The stockholders also decided to increase the 
capital of the American Bankers from $125,000 
to $150,000 and to reinsure its industrial and 
monthly premium writings in the Cloverleaf 

Life & Casualty of Jacksonville, Tl. 

The present plan is to have the American 
Bankers write only ordinary life business under 
the established bank agency method. Control 
of this company was recently acquired by the 
Cloverleaf Life & Casualty, and President 
Frank H. Rowe stated that he had received 
notification from many of the old stockholders 
that they would actively support the new man- 
agement and would co-operate in every way 
toward the future development of the company. 

New House Organ 

Tower Flashes is the name of a new house 
organ issued by the Peoria Life Insurance 
Company of Peoria, Ii. Both typographically 
and editorially it is well done. 


London Life’s Half-Century 

In completing a half century of service, the 
London Life Insurance Co. of London, Canada, 
presents a very strong financial statement and 
a very remarkable record of progress during 
the last fifteen years. Thus it is shown that 
fifteen years ago it had only about twelve mil- 
lion dollars of insurance in force, which had 
grown to one hundred and fifty-two millions at 
the end of 1923. Last year the new insurance 
issued aggregated $44,749,707, and the amount 
force on December 31, last, 
a gain for the year 


of insurance in 
$151,780,810, represented 
of $22,008,468. The new business in 1923 was 
nearly $8,000,000 greater than in 1922, and the 
premium income last year aggregated $5,162,- 
226, the total income having been $6,569,810. 
policyholders or beneficiaries 
On December 31, 1923, 


Payments to 
amounted to $1,100,402. 
the company possessed $23,074,169 of assets; 
its policy reserve was $20,098,096; its reserve 
profits was 
other 


for accumulating and accruing 
$1,114,602; and after 
liabilities, it had a surplus (including $100,000 
This is calculated on an 


providing for 


capital) of $1,018,966. 
extremely conservative basis, for the company 
holds reserves of $1,311,511 in excess of the 
requirements of the Dominion Insurance Act. 
Of the insurance in force, $97,126,968 is in the 
ordinary branch, and $54,653,842 is industrial 
business. The surplus $364,580 
last year; the assets by $3,840,000, and the in- 
Some of the in- 


increased by 


come by about $1,030,000. 


creases in 1923, compared with 1903, have been 
as follows: In income, over $6,000,000; in 
assets, $21,600,000; in surplus, $874,000; in new 
business, nearly $43,000,000; in insurance in 
force, over $144,000,000. 

The London Life has made wonderful prog- 
ress, and its officers have made a fine demon- 
stration of the possibilities of growth in the life 
insurance business. The official staff is made 
up as follows: President, Dr. A. O. Jeffery, 
K. C.; general manager, E. E. Reid, B. A, 
A. I. A.: secretary,-J. S. Lovell; medical 
director, Dr. Angus Graham; actuary, J. D. 
3uchanan, F, A. S. 








Rockford Life’s Substantial Gains 

Gratifying progress in 1923 was made by 
the Rockford Life Insurance Company of 
Rockford, Ill., as is shown by its financial 
statement as of December 31, last. The com- 
pany now has $1,278,831 of admitted assets, or 
$178,000 more than at the end of 1922, while 
its surplus as to policyholders has increased 
$18,593 to the sum of $321,403. During the 
past vear the policy reserve was also increased 
by nearly $157,000, and now stands at $940,- 
744. On December 31, 1923, the company had 
over $1,075,000 invested in mortgage loans, its 
remaining resources being represented by cash, 
bonds, policy loans. accrued interest, premiums, 
etc. P. A. Peterson is president of the Rock- 
ford Life, and Francis L. Brown is its vice- 
president and secretary. 
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We want more good Agents 
for Unassigned Localities 


Man Says: 


Man 


receives from his 


Agent or Broker an /Etna 
Insurance Company policy 


is satisfied” 











RALPH B. IVES, President | 
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WHEN HELP COUNTS MOST 


Not all the help in all the land, 
Nor all the proffered pelf, 

Can help a fellow to succeed 

If he won’t help himself. 


But just the same, ‘‘a little helper now and 
then can benefit the best of men.’’ 


Help to agents is a hobby with The Lincoln 
National Life Insurance Company. Every as- 
sistance possible in getting the business and 
serving policyholders is eagerly extended. 


Because of the Lincoln National Life ambition 
to help, it pays to 


(CINK UP( WITH THE( LINCOLN) 





The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character’ 


Lincoln Life Building, FORT WAYNE, IND. 
Now More Than $295,000,000 in Force 





TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co, 


Executive Offices, Wichita, Kansas 
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HOME LIFE INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 





The 64th Annual Report shows: 


Premiums received during the year 1923.............2-e00% $7,686,855 
Payments to Policyholders and their Beneficiaries in Death 


Claims, Endowments, Dividends, etc...............5 5,871,544 
BHGLORGE GOES: 6 ccce cs hale: sséc esta ore ahs era rale Smo leis intend Greveclarelstere 2,401,507 
Actual Mortality 56% of the amount expected. 

DEMO BI CO 5i9 ayaa cs, 05 Go a WES Soe OORT OBIE due ROR 247,373,210 
PUEMPETU ROSIN BBE 6 on: 4 (55a gsnsla va Wis racebRa elses Pare MGT SNe OH ROOTES 48,655,222 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 


























UBLICATIONS OF C. & E. LAYTON. 


__, The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
yaluable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET. NEW YORK 

















REDUCED PREMIUMS 
and 
Liberalized Policy Provisions 
make it easy to sell 


Fort Worth Life Policies in Texas 





Home Office Co-operation and direct 
contracts providing liberal first year and 
renewal commissions to men of ability and 
character. 


Full particulars may be had by addressing 


Fort Worth Life 


Insurance Company 


Fort Worth - “ - - Texas 


EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF: COLORADO 
Clarence J. Daly, President DENVER, COLORADO 














GENERAL CASUALTY 
and SURETY INSURANCE 
Workmen’s Compensation, Automobile 

Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY C0. 


é ELMER H.DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 


INSURANCE 














Equitable Life Insurance Company 
of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District uf Columbia, West Virginia, Ohio and 
Delaware 


HENRY P. BLAIR 


President ‘ ° 
rag . OSEPH SANDERS 
ETT 


Vice President . ; “ A ; 
2nd Vice President (Agency Supervisor) . 
Secretary 7 A a ° : - e A A N C. 

Actuary : . : . GILBERT A. CLARE 


Main Office, 816 14th Street, N. W., WASHINGTON, D. C. 
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American Life of Michigan 


A commendable record was made during 
1923 by the American Life Insurance Company 
of Detroit. Its annual statement for 1923 
shows that gains have been made in practically 
every important item. Worthy of mention is 
the company’s achievement during the year in 
the matter of conservation of the insurance 
aiready in force. The ratio of terminations 
of insurance from all causes during the year 
totaled only 10.39 per cent, of which but 5.65 
per cent was terminated by lapse and 2.27 per 
cent by surrender, exceptionally low in all 
three items. This showing merits especial men- 
tion, in view of the widespread realization that 
4 low termination ratio is necessary for the 
economic success of a company. 

The statement as of December 31, 1923, 
shows admitted assets $8,017,435, chief of 
which are $5,830,878 worth of high-grade first 
mortgages on real estate and real estate bonds. 
The policy reserve was $7,250,167. The com- 
pany’s surplus, as shown by the statement, in- 
cluding capital, unapportioned funds and a 
special reserve, amounted to $371,940. During 
1923 new insurance paid for in cash amounted 
to $11,828,590, and made the company’s out- 
standing insurance amount to $66,565,055 on 
December 31 last. $2,405,844 was received as 
income and $612,853 was paid to policyholders 
and their beneficiaries during the year. The 
total amount paid policyholders and _ their 
beneficiaries by the company from the date of 
organization totals $3,092,600. Much of the 
success of this company may be ascribed to the 
president, C. L. Ayres, who was prominent 
among the company’s organizers and has been 
a vital factor in the capable and progressive 
management which had administered the com- 
pan from its beginning. The official roster of 
this company includes the following officers: 
President, C. L. Ayres; vice-presidents, Roy 
W. Anger, H. P. Trosper; secretary, M. O. 
Rowland; general counsel, F. H. Aldrich; 
actuary, C. F. Cross; medical director, W. H. 
Browne; auditor, C. E. Leonard; cashier, L. E. 
Daly; cashier, Arthur F. Reinhard; superintend- 
ent of loans, Aaron L. Sibley; superintendent 
of agents, E. H. Marshall; assistant secretaries, 
Walter H. Ekberg, M. E. Latta, T. M. Hems. 


Peoria Life Agents’ Meeting 
The entire field force of the Peoria Life In- 
surance Company in Kansas attended a special 
meeting in Topeka last Saturday. The men 
were in an insurance school during the day and 
attended the regular luncheon and meeting of 
the Topeka Life Underwriters at noon. About 
thirty of the Peoria force attended the meet- 
ing, W. H. Luellen, State agent; T. A. Stamp 
of the home office; G. D. Reed, district manager 
at Topeka; E. H. McProud, district manager 
at Emporia; C. W. Lyon, office manager at 
Topeka; J. J. Cahill and J. G. Bollin, district 
managers at Leavenworth; R. W. Burdick, dis- 
trict agent at Topeka; C. F. Thede, district 
manager at Wichita; George H. Lyon, general 
agent at McPherson, and F. H. Johnson at Em- 
Poria, were the leaders in the various discus- 
sions of the work of this company in Kansas. 











“TO YOUR HEALTH! 


An Educative, Life and Health Saving 
Leaflet for Policyholders 


Chief Government Chemist Tells 
What Bootleg Liquor Contains 
and How It Poisons Users 


Life Insurance Companies Are Rend- 
ering Great Sociological Service 
and Reducing Mortality Rate’ 

By Its Distribution 


Startling facts are presented dispas- 
sionately and impartially in the very 
important leaflet entitled ‘To Your 
Health!’”’ ‘This is a reprint of an inter- 
view by a representative of THE SPEcTA- 
TOR with Dr. J. M. Doran, head of the 
Industrial Alcohol and Chemical Divi- 
sion, United States Bureau of Internal 
Revenue, and is based upon the findings 
in 75,000 analyses of bootleg liquor. 

*“‘To Your Health!’ is so prepared 
that it is conveniently enclosed with 
periodic premium notices and 


IS BEING SENT BY LIFE INSUR- 
ANCE COMPANIES TO THEIR 
POLICYHOLDERS, 
thus performing a service for the latter 
and helping, by dispelling dangerous 
ignorance, to prevent disease and 

lengthen life. 


Public Should Be Enlightened 


As Dr. Doran well says: ‘‘ Public en- 
lightenment on these matters is necessary. 
The work of the chemist ts rendered in- 
effective unless other professions interested 
in public health matters lend their efforts 
towards bringing a fuller knowledge of 
these basic scientific facts before all. The 
public is entitled to know these things in 
order that it may act with intelligence in 
its own protection.” 


**TO YOUR HEALTH!”’ 


is gotten up attractively as a 16-page 
leaflet, to fit a No. 6 envelope, for send- 
ing to policyholders with their premium 
notices. 


PRICES: 


1000 copies $50 25,000 copies $750 

5000 ‘ 200 30,000 = 900 

10,000 ‘‘ 375 50,000 ee 1,250 
100,000 copies, $2,000 


On orders of 1000 copies or more the 
inscription of company or general agent 
will be printed without extra charge. 
On orders of less than 1000, $5 additional 
for inscription. 


Please remit by money order or bank draft on 
New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


135 William Street 
NEw YORK 


CHICAGO OFFICE 
Insurance Exchange 
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METROPOLITAN LIFE PROMOTIONS 
Dr. Lee K. Frankel, J. E. Kavanagh and 
H. J. Miller Are Made Second Vice- 
Presidents—Francis M. Smith 
Named Assistant Secretary 


The Metropolitan Life Insurance Company, 
New York, has recently announced the advance- 
ment of Dr. Lee K. Frankel, James E. Kav- 
anagh and Harry J. Miller to the posts of sec- 
ond vice-presidents. The promotions are in 
line with the company’s policy of recognizing 
merit and faithful service, as all three of the 
men have been identified with the Metropolitan 
for some time and have discharged their duties 
in a way to attract the attention of directors 
and executives. 

Dr. Frankel was widely known in and about 
New York city as a social worker and organizer 
prior to going with the Metropolitan Life, where 
he has had charge of the welfare division. Mr. 
Kavanagh, who is at the head of the group 
section, began his connection with the com- 
pany as an agent in Canada and achieved much 
prominence toward the end of his active sell- 
ing work by being the leading factor in the 
sale of a group policy for approximately $133,- 
000,000 to the Southern Pacific Railroad. 

Mr. Miller has spent the greater part of his 
insurance career in the offices of the Metro- 
politan and constantly forged ahead in his 
chosen work until, at the death of G. H. Gaston, 
he was made third vice-president, having pre- 
viously been in charge of the New York agency 
division. His new advancement is justly 
merited. Francis M. Smith of the actuarial 
division has been appointed assistant secretary 
for the company and will continue his present 
efforts in addition to his new duties. 

Wade Wright has been made an assistant 
medical director, effective this coming summer. 
Dr. Wright is at present an instructor at the 
Harvard Medical School and will complete the 
year there. His work will be in matters of 
industrial hygiene. 

The annual meeting of the managers of the 
company opens today. 


Great Southern Life Increases in Strength 


Notable features of the annual statement of 
the Great Southern Life Insurance Company 
of Houston, Tex., as of December 31, 1923, 
when compared with its last previous annual 
statement, are a gain in admitted assets of over 
$1,800,000, an increase in insurance in force of 
nearly $8,200,000, and an increase in surplus to 
policyholders of about $310,000. The Great ~ 
Southern Life, of which E. P. Greenwood is 
president, now reports admitted assets of $13,- 
941,836, and after providing for all liabilities 
it shows a surplus to policyholders $1,295,053, 
this item including $600,000 capital, $585,053 
of unassigned funds, and special funds aggre- 
gating $110,000. The company now has $115,- 
651,301 of insurance in force. President Green- 
wood and the other officers and the field force 
of the Great Southern merit congratulation 
upon the handsome results achieved during the 
year. Where it has no representation, the Great 
Southern Life is offering excellent opportuni- 
ties to young men to sell life insurance. 
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MEN 
WHO 
THINK 


they are built for speed and endurance 
and can qualify for general or state agency 
work, will find it to their advantage to 


communicate with 
















THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


Topeka, Kansas. 














“WHAT YOU ARE 
GOING TO SELL” 


This booklet written by W. R. Letcher 
STARTS THE NEW AGENT RIGHT 
AND 


SAVES THE GENERAL AGENT’S TIME AND 
ENERGY 
It presents in clear, understandable language 


JUST THE INFORMATION THE NEW AGENT NEEDS 
and prepares him for 


FIELD WORK AND MORE ADVANCED STUDY 


PRICES: 
Sample copy 50 cents 
I2:Conies... 6.6 60s $5.00 100 Copies...... $25.00 
25 GOBIOS. 6.4..056.66% 9.00 500 Copies...... 100.00 
50 Copies. ......0%. 15.00 1000 Copies...... 175.00 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 

























































NOW READY 
Greater New York Field Annual 


Insurance Directory 


ONTAINING a complete list of licensed agents 

and company brokers; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland, Suffolk and 
Westchester). 


New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 





No company executive, general agent, or local agent, 
wherever located, should be without a copy. 





THE INSURANCE FIELD CO, 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 


Name 


eee e PPO e et Meow eeseeeseeeees es eee eteeeeeeseeeesesesess 


1923 Supplement 


Insurance — New York 


At its 1923 session, the Legislature of New York enacted 29 
laws, affecting 59 sections, the changes in 1923 being about four 
times as many as usual. Owing to this situation, the compiler 
of the Insurance Law of New York, Amasa J. Parker, Jr., 
decided to publish a supplement to the last complete edition. 
This 1923 Supplement has been issued and contains 98 pages. 


The 1923 Supplement embraces reprints of sections amended, 
new matter being printed in italics and matter omitted being 
shown in brackets. 


There are also copious notes after each section, showing the 
purpose of the amendments. 


Price, in cloth binding, $2.50 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 






























Wilmer L. Moore, President Robert F. Moore, Secretary 


TEXAS -~ TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 


Wilfred S. McLeod, Agency Manager. 


The Southern States Life Insurance Company 
Atlanta, Ga. 
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AUTOMOBILE 

The right of an insurance company to dis- 
afirm settlement on counter claim is 
held barred by delay. Statements of insured’s 
opinion as to cost of repairs of insured auto- 
mobile does not invalidate settlement. 

During the life of a policy of casualty in- 
demnity insurance issued to plaintiff, his Cadil- 
lac touring car was damaged by collision. 
Plaintiff brought this action to recover under 
the terms of his policy. Over two years prior to 
date of this accident, the same car while covered 
by a similar policy issued by defendant was 
injured in another collision, for which plaintiff 
claimed $2000 damages. As a compromise, de- 
fendant had paid him thereon $1350.85 There- 
upon the present policy was taken out. 

As a defense to the present action, defendant 
set up a counterclaim for $1354.85 the amount 
paid on the first accident, claiming that this 
amount was obtained by false and fraudulent 
statements as to the cost of repairing the car 
after the first collision. The trial court ex- 
cluded defendant’s testimony on this issue, 
which is the sole error assigned by defendant 
on its appeal from the judgment entered for 
plaintiff. 

The offer of proof was, however, not sufficient 
to support defendant’s counterclaim. The set- 
tlment was a compromise and defendant ex- 
pressed no dissatisfaction therewith until this 
counterclaim was filed in May, 1921. Defendant 
was required to disaffirm promptly upon dis- 
covery of the alleged fraud. 

Further, after paying plaintiff, the defendant 
exercised its right of subrogation under the 
policy and by reason thereof claimed and re- 
ceived $230 and also retains the canceled policy. 
This is fatal, for defendant must at time of 
rescinding the agreement offer to restore what 
it had received. 

Further, it appears that the repairs had not 
been made at time of the adjustment and there 
is no evidence that plaintiff had entered into 
acontract for such repairs. Plaintiff's state- 
ments were at most an estimate of repair costs. 
The injuries to the automobile were plain and 
each party had equal opportunity to examine 
the damages. As both parties had equal means 

knowledge, an exaggerated statement by 
one as to matter of opinion will not entitle the 
rescind the agreement. Judgment 
Rohrbach vs. Travelers Indemnity Co. 
(Supreme Ct. of Penn.), 122 At. Rep. 217. 


other to 
affirmed. 


BENEFIT INSURANCE 

Acceptance of delinquent assessments by 
local clerk is not binding on the association. 
Acceptance of assessments after death of in- 
sured does not waive the conditions neces- 
sary for reinstatement. 

Insured defaulted in payment of assessment 
due on January 1, 1921, and his suspension 
from the order followed on February 1, 1921, 


 ISRSUTAIN CC 


ao —~——2 By Joseph @. Beller of the New York Bar 





the benelit certificate thereafter becoming void. 
On March 14, 1921, an attempt was made to 
reinstate the insured by paying the assessments 
lebruary and March to the clerk 
of the local camp. On that date, the insured 
was badly sick and died six days later. There 
was no certificate of health, but the clerk ac- 
cepted the payment for purposes of reinstate- 


for January, 


ment. 

The funds were not 
Sovereign Clerk until more than three weeks 
after the death of the insured. The money 
was received and retained and it was claimed 
that, as the money was received and retained 
by the sovereign officer, with the knowledge of 
the sickness and death of the insured, this con- 
stituted a waiver. 

Held that the supreme officer has power to 
waive conditions for reinstatement. As he 
received the funds, however, over three weeks 
after the death of the insured, such receipt and 
retention could not have the effect of retro- 
actively reviving the void certificate. Waiver 
must be established during the lifetime of the 
insured. 

Yarbrough vs. 
(Supreme Court of Alabama), 
654. 


forwarded to the 


Sovereign Camp W. O. W. 
97° South Rep. 


Policy cannot be forfeited’ without giving 
notice of maturity of premium notes. Provi- 
sion in premium note for forfeiture without 
notice is void. 

Plaintiff sues as beneficiary to recover the 
sum of $5,000 on a life insurance policy, 
hy the defendant company to her husband. The 
defense was that part of the last installment 
of the premium was not paid before the death 
of the insured and that the policy had lapsed 
for nonpayment of the premium. 

The semi-annual premium of $40.69 for 
period from July 25, 1918, to January 25, 1910, 


issued 


h 


was settled by a check for $ 
promissory note for $20.69 with in- 


20.00 and by in- 
sured's 
terest, payable September 25, 1918. The in- 
sured died on October 23, 1918, and on October 
25, 1918, the plaintiff forwarded to defendant 
a cheque for balance of premium as represented 
by the note. Defendant refused to accept the 
same, as the insured was then dead. 

contained this provision: 
said pol- 


The unpaid note 
“Tf this note be not paid at maturity, 
icy shall, without notice, or an affirmative act 
on the part of the company or any of its officers 
or agents, be null and void, except as provided 
in the policy.” The only notice of the note 
and demand for payment thereof was given at 
the time of or prior to its execution, when the 
note was forwarded with a letter reading as 
follows: 

“July 26, 1918. 
“Dr. W. B. Boring, Mooringsport, La. 

“Dear Sir: We are in receipt of your letter 

of yesterday’s date inclosing a check for $20.00, 
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July 25th, and we inclose herewith note for 
$20.69, dated July 25th, and due September 
25th, which kindly sign and return to us by 
mail. 
“Yours truly, Secretary.” 

It is evident that this letter was not a notice 
of the maturity of the note. Further, under 
Act 68 of 1906, such notice must be given at 
least I5 days prior to and not more than 45 
days prior to the day when the note is payable. 
The letter of July 26, 1918, was also deficient, 
as a notice for it did not contain the essential 
statutory declaration that the policy and all 
payments thereon shall be forfeited upon non- 
payment. 

The statute provided as follows: 

“That no life insurance corporation 
doing business in this State shall within one 
year after the default in payment of any pre- 
mium, installment or interest declare forfeited, 
or lapsed, any policy hereafter issued or re- 
newed (with certain exceptions) * * * 
unless a written or printed notice stating the 
amount of such premium, interest, installment, 
or portion thereof due on such policy, the 
place where it shall be paid, and the person to 
whom the same is payable, shall have been duly 
addressed and mailed to the person whose life 
is insured * * * at his or her last known 
post office address in this State, postage paid.” 

The notice prescribed by the statute is a con- 
dition precedent to the forfeiture of the policy. 
Such a notice was not given. The provision in 
the installment premium note that the policy 
should be forfeited upon failure to pay the 
note at its maturity was illegal, null and void, 
and the policy was still valid and effective. 

The court held as follows: “The fixed public 
policy of this State for de past 16 years has 
been against the forfeiture of policies by life 
insurance companies unless aiter due legal 
notice. The object of the act is to protect the 
insured against losing his policy through mere 
neglect to pay the premium, and also to give 
the payments when 


* * * 


him a fair chance to meet 
plaintiff affirmed. 
Louisiana State Ins.-Co. 


due.” Judgment for 
Boring et al. vs. 
(Supreme Court of Lolisiana), 97 South Rep. 


856. 


Life policy is void where insured was 
killed in consequence of violating criminal 
laws although insane. 

A life insurance policy provided that it should 


be null and void if the insured lost his life “in 
consequence of a violation of the laws of the 
State or of the United States or of any other 
province or nation, whether the member be at 
the time sane or insane.” The insured died 
while making an assault with a deadly weapon 
upon another person, with the apparent purpose 
of taking his life. Held that this provision 
simply means that, if the insured lost his life 
as the result of conduct which would have con- 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 
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PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 
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Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam 


mobile-Hartford National Hartford _ Casualty Co. 
American Equitable U.S Fire Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance 
| State Pa BROKERS’ LINES SOLICITED 


FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa. 




















JULIAN C. HARVEY, F.A.1.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ 8ST. LOUIS, MO. 














Actuarial 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 








' JAMES H. WASHBURN, F.A.1.A, 
wails ete ae ACTUARY 
RANCE—Ordinary, Int 
Group, Industrial and Special Class” 
- Ry yg 4 pater gat satel 
xper vice on Domestic 
Semi-Tropical - May ont 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITy 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees‘ 
Benefit and Pension Funds 











25 FRANKFORT ST. NEW YorK ! 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 
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F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHI, 




















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 8. 
EDWARD B. FACKLER, F. A. 8. 
WILLIAM BREIBY, P. A. S. 
CONSULTING ACTUARIES 

60 BROAD STREET NEW YORK 
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A. SIGTENHORST | 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 














MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 


FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


Insurance Exchange Bldg., Suite948-949 
DES MOINES, IOWA 














Joseph H. Woodward i 
Harwood 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


43 Cedar Street, New York 


Richard Fondiller 
Ryan 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 


10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 


Telephone, Harrison, 3384 











W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 





ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jacksen Place, N.W. Independent Life Building 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 











L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 














Consulting Engineers 


— 











FREDERICK A. WALDRON 
CONSULTING ENGINEER 


Designer of 
HOME OFFICE BUILDINGS 
Full Architectural and Engineering 
Services Available 
37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
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Statisticians 











STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
tometer operators on short notice. 


FENWAY COMPANY, INC. 




















Whitehall 20 Vesey Street 
7796 New York 
Underwriters 


Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











stituted a violation of the laws of the States 
if he had been sane, such conduct avoids 
the policy, although the insured be insane. 
Judgment for plaintiff reversed. 

Sovereign Camp W. O. W. vs. Hunt. 
(Supreme Ct. of Mississippi) 98 South 62. 


BENEFIT 

Beneficiary society can ratify after a mem- 
ber’s death, an unauthorized reinstatement 
by local clerk made during the member’s 
lifetime. The society was held, however, not 
to have ratified the reinstatement by the 
local clerk, as it did not know all of the 
facts and did not know that member had 
been reinstated without a statement by the 
member as to his health and freedom from 
certain habits. 

The insured failed to pay his assessments, 
due September 1 and October 1, 1918, and 
thereafter wrote the local clerk of the scciety. 
admitting his default, stating that he was ill, 
but making no payment or request for rein- 
Statement. The local clerk upon receipt of 
this letter, without demanding a certificate of 
health, paid the amount due out of his own 
funds and sent a receipt therefor to the mem 
ber on October 16, 1918, which contained the 
following condition: 

“If any of the sums here receipted for are 
paid for the purpose of reinstating the 
sovereign so paying, the same are received upon 
the express conditions and agreement that they 
shall be held in trust for him until the re- 
quirements of the laws of the order in rela- 
tion to reinstatement have been complied with; 
that the payment and the giving of this receipt 
shall not be a waiver of such requirements, 


and that he has no claim upon the order until 
he has fully complied therewith. 
“W. A. Clark, Clerk.” 


This receipt was never received by the mem- 
ber, as he died on October 17, before its arrival. 

A person cannot act as the agent for two 
masters, and when an agent for a principal 
assumes so to act, the principal is not bound 
until he ratifies with full knowledge of all the 
facts. Plaintiff claimed that on November 5, 
1918, the installments of back assessments were 
forwarded to defendant’s Sovereign Clerk and 
that a statement was also forwarded to him by 
the local camp showing that the insured had 
been reinstated on October 16. There was no 
evidence in the record, however, to show that 
defendant’s sovereign officers had any notice 
of a reinstatement of the insured, for, in fact, 
no such reinstatement took place. The insured 
would only have been entitled to reinstatement 
upon compliance with the provisions of Sect. 
116 of the constitution, which are as follows: 

“Section 116, * * * (b) After the ex- 
piration of ten days and within three months 
from the date of suspension of a suspended 
member to reinstate, he must pay to the clerk 
of his camp all arrearages and dues, and de- 
liver to him a written statement and warranty, 
signed by himself and witnessed, that he is in 
good health and not addicted to the excessive 
use of intoxicants or narcotics as a condition 
precedent to reinstatement, and waiving all 
rights hereto if such written statement war- 
ranty be untrue. 

“(c) Any attempted reinstatement shall not 
be effective for that purpose unless the mem- 
ber be, in fact, in good health at the time, and 
if any of the representations or statements 
made by said applicant are untrue, then said 
payments shall not cause his reinstatement nor 
operate as a waiver of the above conditions.” 

This statement he did not give, and the only 
right of the beneficiary is to recover the 
amount of money paid by the local clerk on 
behalf of the insured. 

The supreme officers did not receive the cer- 
tificate as to the reinstatement of the insured 
until long after his death; the condition pre- 
cedent to a health certificate was not compiled 
with; the local agent could not and did not 
waive the filing of the health certificate, and 
notice to the local agent was not notice to the 
defendant. 

Judgment for the plaintiff reversed and cause 
remanded. 

Sovereign Camp W. O. W. vs. Ballard 
(Court of Appeals of Alabama), 97 South Rep. 
895. 





OPPORTUNITY 


“Highly respected old Hamburg Insur- 
ance Firm wishes to get into business 
connections with only first class American 
Transport-and Fire - Insurance - Com- 
panies, as well as with Insurance-Brokers. 
A Partner in the firm is at present in the 
U. S. A. Address offers to Box 8 care of 
THE SPECTATOR.” 
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RARE OLD BOOKS AVAILABLE FOR 
LIBRARIES 
Insurance Men and Companies Can 
Secure Sets of Important Annual 
Publications 


As a result of checking up recently various publi- 
cations on hand for sale, The Spectator Company is 
now able to announce that it has sets of annual pub- 
lications named below, either complete or nearly so. 
Insurance companies and individuals desiring to per- 
fect libraries or those who wish to establish insurance 
libraries would do well to avail of this opportunity to 
secure sets of the valuable reference publications de- 
scribed below: 


Tue INsurANCE YEAR Book 


A set of the Insurance Year Book, comprising the 
editions from 1877 to 1923, inclusive, except the vol- 
umes for 1878 and 18838, and embracing seventy-nine 
volumes in all, may be purchased for $800. In the 
years 1877 to 1890, inclusive, all classes of insurance 
were embraced in one volume; from 1891 to 1922, in- 
clusive, there were two volumes for each year, and 
in 1923 the Year Book was printed in three volumes, 
one devoted to life insurance, one to fire and marine 
insurance and one to casualty, surety and miscellane- 
ous insurance. We also have in stock a less com- 
plete set of the Year Books, and also some surplus 
volumes for odd years, 


Tue Hanpy Guipe to Premium Rates, APPLICATIONS 
AND PoricrEs oF AMERICAN LiFe COMPANIES 


A complete set of the annual issues of the Handy 
Guide from 1891 to 1923, inclusive—thirty-three 
volumes in all—may be obtained for $150. There is 
also in stock another not quite complete set and some 
surplus volumes for various years. 


CoMPENDIUM OF OFFICcIaL LIFE INSURANCE REPORTS 

A set of the Compendium, including volumes from 
1893 to 1928, inclusive, except those for the years 
1900, 1902 and 1920 embracing twenty-eight volumes, 
may be purchased for $135. There are also on hand 
some odd volumes for various years. 


Tue Hanpy CwHart or Casuatty SuRETY AND 
MISCELLANEOUS. INSURANCE COMPANIES 


A set embracing issues of the Handy Chart for the 
years 1894 to 1923, inclusive, except for 1901 and 
1904, may be obtained at $30; and there are also some 
surplus copies on hand for various volumes. 


Tue Frre Insurance Pocket INDEX 


Copies of the Fire Insurance Pocket Index for the 
years 1880 to 1923, inclusive, except for the following 
years: 1883, 1884, 1885, 1886, 1895, 1897, 1900, 1902, 
1904, 1908, 1910, 1911, 1912, 1915 and 1919, may be 
secured, and there are also some surplus single copies 
for various back years. 


Tue Pocket REGISTER OF ACCIDENT INSURANCE 


Issues for the years 1891 to 1923, inclusive, ex- 
cept for the years 1903, 1904, 1905 and 1908, are ob- 
tainable at $32; and there are also available odd copies 
for various years, ’ 


Tue Pocket ReEGIstER OF Lire ASSOCIATIONS 


A set of the above-named charts from 1886 to 1923, 
inclusive, except for the years 1892, 1893, 1895, 1896, 
1897, 1898, 1899 and 1900, can be procured and also 
single copies for various years during the period 
named. 


Tue Lire INSuRANCE PoLicyHOLDERS’ POCKET 
InDEX 


A set of the above-named publication for the years 
1883 to 1923, inclusive, except for 1886, 1895, 1900 to 
1908, inclusive, 1910 and 1919, may be purchased 
at $50, as well as single copies for some of the years 
embraced in the period. 

Sets of other important insurance works can be 
supplied on application. 


Vest Pocket Lire AGENTS’ BRIEF 


Of the above publication, complete sets for the 
years 1910 to 1923, inclusive, may be purchased vat 
$25 per set, and there are also surplus single copies 
for some of the years named. 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES OF 
FIVE VOLUMES ON 


INSURANCE 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. 


essential to success. 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and bui!d up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. 
also be useful to those who are engaged in the work 
of training inexperienced agents. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
It is all important, therefore, that he 
should know exactly how to utilize his mental 





The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. 


One Hundred Ways of Canvassing For Life 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 


THE SPECTATOR COMPANY 
NEW YORK 























REACHING HIS “SOFT SPOT» 


FOR HIS CHILDREN FOR HIMSELF 
Dad’s ‘‘soft spot” is his boy and his Wanted agents in Ohio, West Vir. 
gitl. His one big ambition is their ginia, Michigan, Indiana, Kentucky, 


education, their start in life and in Texas and Oklahoma. 

business. For our a ones 

Any Dad of a child from 2 to 14 AL 

years of age will be tremendously in- ACCIDENT AND HEALTH 
terested in the new “‘Child’s Endow- 5 : POLICIES ‘ 

ment Policies’ of the Ohio State For business and professional men, 
Life. Complete Coverage. 


ee r - Non-Cancellable Term. 
The Ohio State Life service now $1,000 to $10,000 Specific Loss. 


ranges from ages 2 to 65 years, cov- —_ $1.00 to $50.00 Weekly Indemnity 
ering the family group with few Moderate Premiums ‘and Liberal 
exceptions. Commissions. 

Our agency contracts on the partner- Accrued indemnity payable every 
ship basis will interest you. 30 days during disability. 


Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 


THE OHIO STATE LIFE INSURANCE CO, 
John M. Sarver, President COLUMBUS, OHIO 

















AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing $12.00 
quarterly. Covers every disease and every accident. Liberal com- 


mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO. 











H. G. ROYER, Pres. Westminster Bldg 
C. O. PAULEY, Sec’y & Treas. CHICAGO, ILL. 
<mamenet oe 

C. E. Clarke, President J. R. Anthony, Jr., Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 





YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 




















SELLERS OF PROTECTION 

Men who not only write applications but deliver the policies 
afterwards, can secure desirable territory. 
UNION MUTUAL LIFE INSURANCE COMPANY 


PORTLAND, MAINE. 
Albert E. Awde, Supt. of Agencies 








Low Rates— High Profits 
explain why The Great-West Life Assurance Company is the 
greatest financial institution in Western Canada. $50,000,- 
000 of the finest assets on earth are behind every dollar en- 
trusted to its care. 


The Great-West Life Assurance Company 
HEAD OFFICE—WINNIPEG 








WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent lowa territory and liberal 
& contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 





THE DES MOINES LIFE & ANNUITY C0. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, lowa 
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